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Dear Readers, 

Welcome to our Winter Edition 
of Modern McWane. Unlike the 
current winter, this issue will 
hopefully be welcome and not 
stay longer than you want. I 
would like to take this opportunity 

to discuss two topics in this letter, both dealing with the 
effects of this harsh winter weather.

This winter has been unusually cold throughout most of North 
America. Besides the extreme cold many have faced, utilities 
have been challenged by the resulting effects of deep frost 
penetration. In some areas, frost depths have been reported 
to depths of six feet. In many of these areas, this frost depth 
is reaching down into the buried pipe zone. Deep frost 
penetration has a significant impact on pipes that lack ductility. 
Ductile iron pipe is the industry leader in ductility, as proven by 
its performance of resisting frost penetration damage. 

Brittle piping materials, such as PVC and old cast iron, 
can break under the extreme external load of deep frost. 
Proponents of substitute materials, like PVC and HDPE, 
attempt to use scare tactics by referring to frost penetration 
main breaks as corrosion failures to which those substitute 
materials are immune. However, the facts prove that PVC 
is more brittle at frost penetration temperatures than cast 
iron pipe is. The difference being that the cast iron pipe 
has performed flawlessly for sometimes 100 years longer 
than the PVC pipe has been in service. We recognize that 
utility professionals, for the most part, are not fooled by the 
misleading sales claims of the substitute material industry. 
Due to your understanding of the facts, the PVC industry 
has resorted to other tactics. These sorts of tactics are the 
second issue on which I would like to expand.

Many utilities and engineers have recognized the claims 
made by substitute material supporters as being false. 
Therefore, the same utilities and engineers have refused to 
accept these substitute materials. The resulting action on the 
part of the PVC industry has been to attempt to force their 
way into specifications through legislation and federal rule 
making. Most of our readers will likely agree that we have too 
much legislation by people who have little or no knowledge of 
utilities and construction. 

In many cases, engineers and utilities would be required 
to specify substitute products that are insufficient for their 
own project needs. That is flat out wrong and is a dangerous 
precedent to set because the next cheaply made, ineffective 
alternative material product will expect similar specification 
inclusion in order to grab a share of the “big infrastructure 
needs” pie. Therefore, all someone would need to do is to get 
a standard written by an organization, and then by law, you 
will have to specify and accept it. If you see this legislation in 
your state, take action and let your legislators know about the 
flaws that are associated with this type of legislation. These 
laws, while attempting to require qualified professionals to do 
something that their training and experience suggest that they 
not do, fail to reduce liability and responsibility of the engineer 
or utility. 

Perhaps it is time to let the qualified professionals make 
the qualifying decisions. Maybe legislation is needed that 
prevents any law or regulation from requiring a professional 
engineer or utility to accept any particular product or service.  
The result would be a very healthy one, which would be to 
leave the design and specification decisions in the hands of 
the experts and their judgments. In this case, those experts 
would be professional engineers and utility personnel.

 
Mark Niewodowski 
National Manager 
Marketing & Specifications Department 
McWane Ductile

WELCOME TO MODERN McWANE

IN THIS ISSUE
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A group of safety managers, plant managers, and 
general managers from Atlantic States, Clow 
Water Systems, and Pacific States put their heads 
together recently to discuss health and safety 
improvements within McWane Ductile.

During the three-day meeting, attendees shared 
and discussed ideas to improve employee health 
and safety, such as development of a safety 
observation program, reduction of common 
potential injuries, and sharing of best practices. 
McWane’s continuous improvement policy 
encourages facilities to always seek new and 
innovative ways to ensure that the workplace is 
safe and free from hazards.

We’re proud to report that McWane pipe-
making facilities are 61 percent below the 
national average for iron foundries, in terms 
of total recordable incident rates. Two of the 
three McWane pipe-making facilities are in the 
Occupational Health and Safety Administration 
(OSHA) Voluntary Protection Programs (VPP), 
which promotes effective worksite-based safety 
and health. In VPP, management, labor, and OSHA 
collaborate to establish cooperative relationships 
at workplaces that have implemented a 
comprehensive safety and health management 
system. Approval into VPP is OSHA’s official 
recognition of the outstanding efforts of employers 
and employees who have achieved exemplary 
occupational safety and health.

HEALTH AND SAFETY PARAMOUNT  
AT MCWANE’S PIPE FACILITIES

SALES REPRESENTATIVES WIN  
HONORS FOR BEST PRESENTATIONS

MCWANE DUCTILE 
FALL 2013 SALES MEETING — ROLE PLAY WINNERS 
CLOW WATER SYSTEMS 

Two McWane Ductile team members have a little extra 
money in their pockets and recognition from their peers 
after a recent sales training for the McWane Ductile 
Midwest and Southeast Divisions held in Coshocton, 
Ohio. Kevin Christian (Midwest) and Doug Clark 
(Southeast) were selected by a revolving panel as the 
winners of a role-playing exercise where topics ranged 
from technical knowledge to customer relationships. 
Kevin and Doug each received a $100 VISA gift card for 
their efforts. Congratulations to them both!  

TEAM  
MEMBERS 
HONORED
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The 520 water utilities in the United States with systems 
more than a century old are evidence that cast iron and 
ductile iron products have a long history of providing 
outstanding service, and will continue to do so for 
future generations. There is definitely a sense of self-
worth and pride knowing that the wise decisions we 
make today will provide for our families for generations.

WHERE PREVENTION BEGINS   
Many people don’t realize that corrosion prevention 
actually begins with manufacturing. An oxide layer 
is formed on the outside of ductile iron pipe during 
the centrifugal casting process. This layer provides 
a degree of corrosion protection, regardless of 
the coating applied. The McWane Pole Division 
provides ductile iron utility poles with or without 
coatings applied to the upper sections. There are a 
number of these weathered poles that have been in 
service for years without any sign of degradation. 
This is not surprising given ductile iron has 10 
times the impact strength, nine times the tensile 
strength, and four times the burst strength of PVC. 
Unlike PVC, ductile iron does not lose strength 

over time. It’s also not subject to other problems 
that commonly plague PVC, such as cyclic loading, 
variances in temperature, and ultra violet rays from 
exposure to sunlight. 
 
The Design Decision Model™ (DDM™), developed 
by DIPRA and Corrpro, provides an excellent tool 
to measure ground conditions and determine the 
appropriate amount of corrosion control necessary 
for the situation. The 10-point system, instituted in 
1964, measures:

 
 
 
 
 

 

CORROSION: INSIDE & OUT

By: Jerry Regula, National Product Engineer, McWane Ductile

• pH

• Soil resistivity

• Oxidation reduction 
(REDOX) potential

• Sulfides

• Moisture

• Chlorides

• Bi-metallic 
considerations

• Known corrosive 
environments

When it comes to project design, there are many factors to consider. One of the most important 
is corrosion prevention, and if correctly addressed, there are great opportunities to design 
water systems with projected life spans extending beyond 100 years. 
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Consequence factors include pipe diameter, pipe 
location and cover depth, and whether an alternative 
supply of water is available.  
 
There are actually more than 2000 DIPRA test sites 
throughout the United States. Some of these locations 
provide the most corrosive soils found in nature. The 
compete DIPRA publication, The Design Decision 
Model™ for Corrosion Control of Ductile Iron Pipe, 
can be found by using your pe.mcwane.com app or 
by visiting the DIPRA website at www.DIPRA.org/
Publications/Corrosion Control.

COMMON FORMS OF CORROSION CONTROL 
The most common form of corrosion control is the 
installation of polyethylene encasement, which is 
otherwise known as polywrap. DIPRA began testing 
polyethylene encasement in 1928, and it was first 
installed in 1958. Some alternate materials do not 
have an expected service life as long as the 84 years 
DIPRA has been conducting tests on polywrap. 
It is the most proven, least expensive, and most 
installation-friendly product on the market. 
 
Excitingly, DIPRA has developed a new polyethylene 
encasement called V-Bio, which is an enhanced 
version of the current favorite. V-Bio consists of 
three layers of co-extruded, linear, low density 
polyethylene film that are fused into one layer. The 
inside surface is infused with an anti-microbial 
biocide, which mitigates microbiologically influenced 
corrosion and acts as a volatile corrosion inhibitor 
to control galvanic corrosion. The film’s enhanced 
properties will not wear out, which provides years of 
superior protection.   
 
V-Bio also meets the ANSI/AWWA C105/A21.5 
standards for polyethylene encasement. However, 
keep in mind that no products function properly 
if they are installed incorrectly. In order to help 
customers address this issue, the McWane Ductile 
team hosts field demonstrations and classes. 
Contact either of our National Product Engineers  
Jerry Regula (Jerry.Regula@clowwater.com) or 

Ken Rickvalsky (ken.rickvalsky@mcwane.com) for 
information about arranging a demonstration or a 
class. You may also contact your local McWane 
Ductile sales representative in order to set up an 
appointment. These educational services may be 
used to obtain CEUs.

Cathodic protection is also available through the 
use of galvanic and induced current systems. To 
date, these systems have not been frequently 
utilized, although there has been an increased 
interest recently with the ascension of the gas and 
oil industry. Galvanic systems use sacrificial anodes 
that are electrochemically more active than the 
structure that they are protecting. The pipeline is 
connected to the anode, which is in turn connected 
back to the pipeline. Corrosion occurs within the 
sacrificial anode and prolongs the life of the pipeline. 
Induced current systems are similar to galvanic 
systems. However, the difference is in the addition of 
a rectifier, which receives a negative charge from the 
pipeline and delivers a positive charge to the sacrificial 
anodes. The space required to go into detail about 
these systems would require an entire magazine, so for 
more information, visit www.DIPRA.org. 
 
The above solutions address the outside of the pipe, 
which leaves the inside. Most ductile water lines are 
supplied with a cement mortar lining, which is covered 
in the ANSI/AWWA C104/A21.4 standard and is NSF 
61 approved for potable drinking water. All of the 
McWane Ductile facilities are also NSF 372 load lead 
certified. For non-potable water, we recommend the 
use of Protecto 401. Protecto has been in use for more 
than 50 years with no known failures. Its exemplary 
record leaves no doubt that it’s the superior choice for 
internal non-potable system protection. 
 
For generations to come, millions of people will use 
the water systems that we put into service today, and 
we are blessed with the tools to make wise decisions 
prior to installation of these systems. Remember, a 
system is only as good as the thought and products 
used to develop it.
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MCWANE DUCTILE 
PROJECT PROFILES

Artee Road Water and  
Sewer Line Relocation

Plans are moving forward on a long-
proposed U.S. 74 bypass aimed at 
alleviating traffic congestion near Shelby, 
North Carolina. The Shelby City Council 
unanimously approved a Utility Relocation 
Agreement with the North Carolina 
Department of Transportation, which calls 
for the relocation of city water, natural gas, 
and sewer lines currently in the path of 
the soon-to-be bypass. The lines are near 
Artee and Washburn Switch Roads on the 
western side of the city.

“Any time the DOT builds a new road or 
improves an existing road and there are 
city utilities in the way of the project, we’re 
required to move those utilities at our 
expense,” City Manager Rick Howell said. 
DOT will pay for a portion of the relocated 
lines that are attached to private land 
easements, where the city paid property 
owners to install utility lines. Funds from 
the city’s natural gas, sewer, and water 
funds will also help pay for the project. 

Sales Representative: Dwayne Shelton

Project Location (City & State/Province):  
Shelby, North Carolina

Project Owner/Utility: City of Shelby Utility Department

Project Engineer: McGill Association

Project Contractor: C&W Utility

Types of DIP Used on the Project:   
Diameter: 16    Joint: Tyton®    Class: 52    Footage: 2800

NORTHEAST–ATLANTIC STATES
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Eastern Avenue Bridge Crossing  
of Don Valley Parkway

The Don Valley Parkway’s Eastern Avenue 
bridge crossing is one of Toronto’s 
major north/south arterial accesses. TR 
FLEX® was selected for this project for a 
number of reasons, including the required 
flexible restrained joint (dealing with H&V 
deflection), small bell dimension for pre-
insulating, DI for heat tracer, strength in 
CL 54, axial movement permitted in joint, 
and more. 

The pipe was pre-installed at Urecon in 
St. Lazare, Quebec, and then shipped to 

Central Welding in North Bay Ontario, 
which is a fabricator of bridge girder boxes. 
Dufferin Construction performed most of 
the bridge pipe installation in North Bay. 
Girder sections of various lengths had four 
to five pipes installed and thus were ready 
to crane into place. Then they were then 
shipped approximately 344 kilometers from 
North Bay to Toronto.

The crossing project required quick and 
efficient work because the Don Valley 
Parkway could be closed for only three 
days, including a weekend. TR Flex® and 
plenty of hands-on coaching assured a 
successful project. 

Sales Representative: Ron Siddique / Paul Stringer

Project Location (City & State/Province): Ontario

Project Owner/Utility:  
City of Toronto – Don Valley Parkway Bridge

Project Engineer: Chisholm, Fleming & Associates

Project Contractor:  
Dufferin Construction – Oakville Ontario

Project Distributor:  
Corix Water Products – Milton Ontario

Types of DIP Used on the Project:   
Diameter: 12    Joint: TR FLEX®    Class: 54    Footage: 486 

Sales Representative: Robin Hazlett

Project Location (City & State/Province):  
Lincoln, Nebraska

Project Owner/Utility: University of Nebraska

Project Engineer: Olsson Associates

Project Contractor: General Excavating

Project Distributor: Lincoln Winwater

Types of DIP Used on the Project:   
Diameter: 30    Joint: Tyton®      Class: 250    Footage: 4000 
Diameter: 30    Joint: TR Flex®    Class: 250    Footage: 6000 

University of Nebraska  
Campus Expansion

The University of Nebraska, located in 
Lincoln, purchased previously unused 
fair grounds adjacent to the University’s 
current location in downtown Lincoln 
for construction of a new research/tech 
center. General Excavating, the company 
chosen to assist for design and build, is 

a good customer of Lincoln Winwater, 
which is a Clow Water, distributor owned 
by Eric Leatherman. 

The project, awarded in November, 
should be completed this spring, despite 
the challenges of laying pipe in sub-zero 
conditions this winter. 

CANADA–CANADA PIPE

MIDWEST–CLOW WATER
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Northeast Sewer Outfall

The Northeast Sewer Outfall, Phase One and 
Two projects, were implemented to add capacity 
to the northern service area. Commercial and 
residential development caused a bottleneck 
in the system that needed to be addressed, so 
the scope of the job is to run a parallel line to the 
existing line allowing the city to eliminate the 
bottleneck and allow for future growth on the 
north side of the city.

The first phase of the project involved the 
installation of approximately 2590 feet of 20-
inch ductile iron sanitary sewer pipe and 11 
manholes. Construction began in November 
2012 and finished during the summer of 2013. 
During this phase, unforeseen issues with 
rock delayed the project slightly, but allowed 
the two phases to end and begin almost 
simultaneously. Phase two involved replacing 
a 15-inch sewer main and a 15-inch main 

with 18-inch pipe. Also, more than 1000 feet of 
18-inch pipe was added. Though ductile iron 
pipe was the predominate material of choice, 
some alternate materials were used at various 
points in the project.

According to Assistant Director Matt Dunn, 
the utility prefers ductile iron pipe over other 
materials because they do not want to have to 
touch the pipe again once it has been installed. 
The current administration wants to leave the 
least amount of long-term maintenance to those 
who will run the utility in the future.  

Project Manager Matt Crawford said, 
“We are satisfied with McWane on both 
of these projects. McWane has given us 
very competitive pricing as well as great 
customer service. We look forward to 
working with McWane in the future on 
other projects.” 

Sales Representative: Jeremy Gwin

Project Location (City & State/Province): Auburn, Alabama

Project Owner/Utility:  
City of Auburn Water Resource Management

Project Engineer:  
Phase 1 = in-house; Phase 2 = Barge, Waggoner,  
Sumner, & Cannon

Project Contractor: Crawford Grading

 
 

Types of DIP Used on the Project:  

Diameter Joint Class Footage

20” Tyton® 350 2826

18” Tyton® 350 1404

18” TR FLEX® 350 990

20” Tyton® 350 90

18” MJ 51 36

18” Tyton® 51 126

SOUTH–MCWANE PIPE
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Sales Representative: Richard Brimhall

Project Name: Pony Express Parkway Pipeline

Project Location (City & State/Province):  
Eagle Mountain, Utah

Project Owner/Utility: City of Eagle Mountain

Project Engineer: Psomas Ted Mickelsen, PE

Project Contractor: Vancon

Project Distributor: Ferguson

Types of DIP Used on the Project:   
Diameter: 24    Joint: Tyton®    Class: 350    Footage: 13,500

Eagle Mountain, Utah Water Project

This project is being constructed to 
provide water from the Central Utah 
Project to the City of Eagle Mountain, 
Utah. Eagle Mountain is one of the fastest 
growing cities in Utah, and this project is 
being funded by the Utah State Revolving 
Fund. Utah Sales Representative Richard 
Brimhall worked with the city, project 
engineer, and contractor through all 

phases of the project. During the design 
phase of the project, he presented a 
training seminar to the engineer. As a 
result, the project was bid as ductile 
iron only. Sure stop gaskets were used 
for thrust restraint. The project is a good 
winter project for the contractor, who has 
been able to work through sub-freezing 
temperatures, thanks to the durability of 
ductile iron at all temperatures. 

Sales Representative: David Smith

Project Location (City & State/Province):  
North Olmsted, Ohio

Project Owner/Utility: City of North Olmsted

Project Engineer: Hazen & Sawyer

Project Contractor:  
The Great Lakes Construction Company

Project Distributor: Direct

 

Types of DIP Used on the Project: 

North Olmsted, Ohio 
Plant Capacity

The objective of this project was to 
increase plant capacity from 6 MGD to 
30 MGD through the addition of three 
new EA 105-feet final clarifiers, a new 
preliminary treatment facility, new 
aeration tanks, and modifications of the 
existing aeration tanks. Glass lining, 
cement lining, unlined, and Protecto-
lined products made the project 

challenging. Furthermore, the engineer 
allowed compact fittings for all 
mechanical joint fittings, but required 
use of full body mechanical joint fittings 
for all 90s and reducers. All wall pipes 
used also had to have special oversized 
water collars on them. 

The project has 4-inch through 42-
inch flange products on it as well. By 
working together, the team managed to 
successfully keep this project on schedule.

WEST–PACIFIC STATES

TREATMENT PLANT

Diameter Joint Class Footage

4” Tyton® 53 1746 
6” Tyton® 53 1998 
8” Tyton® 53 180 

10” Tyton® 53 1224 
14” Tyton® 53 378 
16” Tyton® 53 1134
24” Tyton® 53 144
36” TR Flex® 53 972 
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McWane Ductile is excited to have a new 
face on board as a Sales Representative in 
Atlantic Canada, covering the province of 
Newfoundland and Labrador. Steve Philpott 
will report to Greg Eisnor, Sales Manager 
for Atlantic Canada, and will be tasked with 
maintaining and expanding the ductile iron 
pipe market in his territory. 
 
Prior to joining the Canada Pipe team, Steve 
worked as an outside account manager for 
Wolseley Canada’s Waterworks Division in 
Mount Pearl, Newfoundland. During that time, 
he gained a vast knowledge of the province’s 
waterworks market while providing a high 
level of service and support to all levels within 

the industry. Steve has developed strong, 
reliable relationships over the years, which 
will benefit Canada Pipe moving forward. 
Steve is a graduate of Memorial University 
of Newfoundland, and holds a Bachelor 
of Commerce degree with a focus in sales 
and marketing.

Please join us in welcoming Steve 
to the McWane Ductile team!

WELCOME TO MCWANE!

Dear Ditch Doctor, 
We love using McWane Ductile Iron Pipe 
because of its ability to withstand the rigors 
of real job sites with actual dirt and rocks. 
Sometimes though, the paint on the pipe gets 
scratched, and the inspector freaks out about 
the coating being damaged. I ask him, “Who 
cares what it looks like when it’s five feet 
underground?” but he insists that the pipe will 
corrode due to rust unless we fix the coating. We 
agreed to abide by the Doctor’s recommendation, 
and we have a lunch bet riding on it. 

Signed,  
Scratched in Scranton 
 
Dear Scratched, 
There’s no need for you to pack a lunch tomorrow! 
Would you not eat a banana because of a small 
discoloration on the outside? It doesn’t change 
the flavor of the fruit. Would you go see a doctor 
because of a minor shaving nick on your face or 
just trust the natural wonder of the body and your 
skin to repair itself? The same goes for the resilient 
nature of ductile iron pipe. The external “coating” 
is largely just a cosmetic whitewash. Okay, it’s 
black, but it’s still not intended for anything other 
than to highlight the foundry name and production 
markings. It is not, and has not ever been, an 
anti-corrosion mechanism. It does assist the innate 
resistive nature of the underlying metal, but is not a 
protector. Scratches, misses, smears or the like in 
the coating mean nothing. Yes, we manufacturers 
like our pipe to be pretty (prior to whatever you 
brutes do to it). However, rest assured that the 
naturally existing oxide layer of ductile iron pipe, 
which to the common eye looks like rust, is in fact 
going to last 100 years or more just as you got it … 
SCRATCHES AND ALL! 

Sincerely, 
Dr. Ditch

Dear Ditch Doctor, 
Occasionally, we are required to put polyethylene 
tubing over ductile iron pipe we install. If we 
run short, can we use the baggies we get at 
the supermarket to cover up a little? How about 
when we put a tap on the pipe? 

Signed, 
Short in Chicago 
 
Hey there Shorty, 
Should you be in an environment that’s detrimental 
over time to any metal and polyethylene 
encasement (also called polywrap) has been 
chosen as the solution to these concerns, there 
is NOTHING like the REAL THING. In addition, the 
only real thing in the ductile-iron-approved world 
of protection is ANSI/AWWA Certified Polywrap, 
including the new and exciting V-Bio Polywrap 
with a built-in corrosion inhibitor to boot. If it ain’t 
marked as official, it ain’t official and should not 
be used. Consider polywrap to be a real picky 
restaurant … no substitutions allowed. Just like in 
a good crime novel or politics, it ain’t the crime that 
gets you caught; it’s the cover-up. Similarly, trying 
to “cover just a little” with improper poly will do 
nothing but cause problems a few years later. Plus, 
compared to the original cost of any construction, 
the right polywrap is remarkably cost efficient and 
is the best insurance policy a few pennies on the 
dollar can buy. Hey, avoiding future repairs is even 
better. By doing the right thing now, you won’t have 
to deal with the wrong thing later.As for tapping, 
the DIPRA website ( www.dipra.org ) features 
information and easy-to-follow instructions 
for ensuring trouble-free taps in all installation 
scenarios, including service taps. 

Sincerely, 
Dr. Ditch

Dear Ditch Doctor, 
We install polywrap a lot where we work, and 
for the first time in more than 10 years of using 
it, a piece was torn when the backhoe caught a 
fold in the wrap. Because the tear wasn’t very 
large, we wanted to just fold the wrap over it 
and backfill it, but the inspector said we had 
to tape over the tear first. I said it didn’t matter 
since the fold-over covered the pipe much 
better than my father-in-law’s comb-over covers 
his bald spot. Isn’t that inspector overdoing it? 

Signed, 
Torn in Temecula 
 
Mr. Torn, 
First, if the inspector is himself follicly challenged 
(as many of us in our 50s are) perhaps that wasn’t 
the best analogy to lead with! Also, if you haven’t 
noticed, the key to a good comb-over is the 
hairspray or other product that keeps it in place, 
even on the windiest of days. In the case of your 
question, that’s the tape on the tear. While it’s the 
weight of the backfill that keeps the polywrap 
effectively in place over time and is the secret to 
its unmatched decades of success, it’s the tape 
at joints or on isolated tears that keeps things in 
proper place until the backfill can settle, or over 
time when unseen but occurring underground 
pipeline movements move things around. Think 
of it as keeping the ribbon in place with a finger 
while your wife or girlfriend ties the pretty bow 
on the package. I hope you don’t have both (a wife 
and a girlfriend) because that’s a whole other 
advice column and well beyond my expertise! But 
I digress. 

Sincerely, 
Dr. Ditch 
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GENERAL SALES
Craig Spitzer, General Sales Manager
Office: 908-454-1161
craig.spitzer@atlanticstates.com

Fran Tone, Inside Sales Manager 
Office: 908-878-0823 
email: fran.tone@atlanticstates.com

Gary Kurtz, Assistant Sales Manager
Office: 908-235-6001
gary.kurtz@atlanticstates.com

CONNECTICUT & MASSACHUSETTS
Jeff Houser, District Manager New England
Office: 518-275-1780
jeff.houser@atlanticstates.com

VERMONT, NEW HAMPSHIRE, 
MAINE & RHODE ISLAND
Jim Guilbault, Sales Representative
Office: 802-578-7057
jim.guilbault@atlanticstates.com

NEW YORK
Mike Palermo, District Manager New York
Office: 585-737-0456
mike.palermo@atlanticstates.com

CENTRAL & EASTERN PENNSYLVANIA
Bob Hartzel, District Manager Mid Atlantic
Office: 717-571-5683
bob.hartzel@atlanticstates.com

NEW JERSEY & DELAWARE
Chuck Sanguinito, Sales Representative
Office: 484-695-1939
chuck.sanguinito@atlanticstates.com

MARYLAND & WESTERN 
PENNSYLVANIA
Larry Jones, Sales Representative
Office: 410-271-9833
larry.jones@atlanticstates.com

NORTH CAROLINA
Dwayne Shelton, District Manager Piedmont
Office: 336-682-6187
dwayne.shelton@atlanticstates.com

VIRGINIA
Todd Soady, Sales Representative
Office: 757-262-6174
todd.soady@atlanticstates.com

 

GENERAL SALES
Terry Lang, General Sales Manager
Office: 905-547-3251
Cell: 905-515-6400
terry.lang@canadapipe.com

Crystal Leslie, Manager, Sales Office
Office: 905-547-3251
crystal.leslie@canadapipe.com

ATLANTIC
Greg Eisnor, Sales Manager
Office: 902-444-7350
Cell: 902-449-2685
greg.eisnor@canadapipe.com

QUEBEC
Serge St. Laurent, Sales Manager
Office: 450-668-5600
Cell: 514-594-7775
serge.st-laurent@canadapipe.com

Michel Metivier, Sales Representative
Eastern Quebec
Office: 418-843-3566
Cell: 418-802-4594
michel.metivier@canadapipe.com

Marc Giguere,  
Sales Representative Western Quebec
Office: 819-225-8300
Cell: 819-740-4242
marc.giguere@canadapipe.com

ONTARIO
Paul Stringer, Sales Manager
Office: 705-799-7667
Cell: 705-750-5686
paul.stringer@canadapipe.com

Ron Siddique, Sales Representative
Cell: 289-244-8714
ron.siddique@canadapipe.com

WESTERN CANADA
John Braun, Sales Manager
Office: 604-737-1279
Cell: 604-649-4265
john.braun@canadapipe.com

Colin Turner, Sales Representative
Office: 604-737-1279
Cell: 604-360-0960
colin.turner@canadapipe.com

GENERAL SALES
Scott Frank, General Sales Manager
Office: 740-622-6651
Cell: 740-202-3094
scott.frank@clowwater.com

Geoff Guss, Assistant Sales Manager
Office: 740-291-1053
Cell: 614-558-2908
geoff.guss@clowwater.com

Dave Bursh, Inside Sales Manager
Office: 740-291-1064
dave.bursh@clowwater.com

ILLINOIS
Dan Flaig, District Manager
Cell: 815-353-4607
dan.flaig@clowwater.com

Bill Stich, Sales Representative
Cell: 630-779-1347
bill.stich@clowwater.com

KENTUCKY, SOUTHERN INDIANA & 
SOUTHWESTERN OHIO
Jon Melloan, Sales Representative
Office: 502-859-2950
Cell: 502-472-6647
jon.melloan@clowwater.com

SOUTHERN MICHIGAN, NORTHERN 
INDIANA & NORTHWESTERN OHIO
Kevin Christian, Sales Representative
Cell: 734-223-5632
kevin.christian@clowwater.com

MISSOURI, IOWA, KANSAS, 
NEBRASKA & SOUTH DAKOTA
Robin Hazlett, Sales Representative
Office: 816-873-3411
Cell: 816-898-0516
robin.hazlett@clowwater.com

NORTHEASTERN OHIO & NORTHERN 
WEST VIRGINIA
Kevin Ratcliffe, District Manager
Office: 740-291-1012
Cell: 740-202-0004
kevin.ratcliffe@clowwater.com

CENTRAL & SOUTHEASTERN OHIO & 
SOUTHERN WEST VIRGINIA
Phil Ames, Sales Representative
Cell: 614-325-6865
phil.ames@clowwater.com

WISCONSIN, MINNESOTA, NORTH 
DAKOTA & NORTHERN MICHIGAN
Chris Mirwald, Sales Representative
Cell: 920-227-8616
chris.mirwald@clowwater.com

GENERAL TREATMENT PLANT SALES 
Chris Hutras, Director Treatment Plant Products 
Office: 740-622-6551 
chris.hutras@clowwater.com

 
Cory Humphreys, Technical Services Manager
Office: 740-291-1046
cory.humphreys@clowwater.com

NORTHERN OHIO, PENNSLYVANIA & 
MICHIGAN
David Smith, Treatment Plant Sales Manager
Cell: 724-316-4093
david.smith@clowwater.com

SOUTHERN OHIO, WEST VIRGINIA, 
KENTUCKY, TENNESSEE & INDIANA
Darcie Keirns 
Treatment Plant Sales Representative
Cell: 740-607-9082
darcie.keirns@clowwater.com

IOWA, MISSOURI, KANSAS, 
COLORADO, NEBRASKA, N. DAKOTA, 
S. DAKOTA & MINNESOTA
Dan Henrie, Treatment Plant Sales Manager
Cell: 630-604-7489
dan.henrie@clowwater.com

DELAWARE, MARYLAND, VIRGINIA & 
WASHINGTON, D.C.
Alex Shelton, Treatment Plant Sales Representative
Cell: 740-572-2903
alex.shelton@clowwater.com

GENERAL SALES
Terry Lynch, General Sales Manager
Office: 615-305-0768
terry.lynch@mcwanepipe.com

Stuart Liddell, Assistant Sales Manager
Office: 352-208-5709
stuart.liddell@mcwanepipe.com

ALABAMA & FLORIDA  
(Panhandle only)
Jeremy Gwin, Sales Representative
Office: 205-541-4090
jeremy.gwin@mcwanepipe.com

ARKANSAS, OKLAHOMA & NORTH 
TEXAS
Steve Waryas, Sales Representative
Office: 918-938-2379
steven.waryas@mcwanepipe.com

FLORIDA (Except Panhandle)
Gary Gula, Sales Representative
Office: 239-989-6298
gary.gula@mcwanepipe.com

MISSISSIPPI, LOUISIANA & 
TENNESSEE (Memphis only)
Doug Clark, Sales Representative
Office: 662-341-0205
doug.clark@mcwanepipe.com

SOUTH CAROLINA &  
EASTERN GEORGIA
Eddie Lowe, Sales Representative
Office: 478-258-5458
eddie.lowe@mcwanepipe.com

TENNESSEE (Except Memphis)
Dusty Henderson, Sales Representative
Office: 615-418-0741
dustin.henderson@mcwanepipe.com

TEXAS (Except El Paso)
Scott Rhorick, Sales Representative
Office: 254-317-8455
scott.rhorick@mcwanepipe.com

WESTERN GEORGIA
Brian Richard, Sales Representative
Office: 803-600-3323
brian.richard@mcwanepipe.com

GENERAL SALES
Nick Koncar, General Sales Manager
Office: 801-623-4256
Cell: 801-864-5544
nick.koncar@pscipco.com
 

 
Kim Christensen, Inside Sales Manager 
Office: 801-623-4254 
kim.christensen@pscipco.com

ARIZONA, NEW MEXICO, SOUTHERN 
NEVADA & TEXAS 
(El Paso only)
Wes Cassiere, District Manager South
Cell: 480-280-5424
wes.cassiere@pscipco.com

COLORADO, WYOMING 
& MONTANA
Nick Koncar, General Sales Manager
Office: 801-623-4256
Cell: 801-864-5544
nick.koncar@pscipco.com

NORTHERN CALIFORNIA &  
NORTHERN NEVADA
Paul Diamond, Sales Representative
Cell: 916-826-2872
paul.diamond@pscipco.com

OREGON
Carrie Stephens, Sales Representative
Cell: 503-577-4177
carrie.stephens@pscipco.com

SOUTHERN CALIFORNIA
Carolyn Lopez, District Manager
Office: 951-371-1440
Cell: 951-310-6444
carolyn.lopez@pscipco.com

David Bridge, Sales Representative
Cell: 951-520-6416
david.bridge@pscipco.com

UTAH & SOUTHERN IDAHO
Richard Brimhall, Sales Representative
Office: 801-623-4255
Cell: 801-735-1283
richard.brimhall@pscipco.com

WASHINGTON, HAWAII, ALASKA & 
NORTHERN IDAHO
Jason Harrison, District Manager North
Cell: 425-681-1394
jason.harrison@pscipco.com 

Jason Barnes, Sales Representative
Cell: 206-714-8213
jason.barnes@pscipco.com

Mark Niewodowski, National Manager,  
Marketing and Specifications Dept.
1201 Vanderbilt Road, Birmingham, AL 35234 
Office: 205-241-4361
mark.niewodowski@mcwanepipe.com 

Jerry Regula, National Product Engineer
2266 South Sixth Street, Coshocton, OH 43812 
Office: 740-291-1068
jerry.regula@clowwater.com 
 
Ken Rickvalsky, National Product Engineer
183 Sitgreaves Street, Phillipsburg, NJ 08865 
Office: 609-290-7701
ken.rickvalsky@atlanticstates.com 

Roy Mundy, Regional Sales Engineer-Eastern 
Region
3672 Winding Wood Lane, Lexington, KY 40515 
Cell: 859-361-8585
Fax: 859-273-4799
roy.mundy@mcwane.com 
 
John Johnson, Regional Sales Engineer -  
Western Region
39926 Chalon Court, Temecula, CA 92591 
Cell: 951-813-9589
john.johnson@mcwane.com 

Barnes Ray, Marketing
1201 Vanderbilt Road, Birmingham, AL 35234 
Office: 205-241-4309
barnes.ray@mcwanepipe.com

CANADA SALES TEAM

MIDWEST SALES TEAM

SOUTH SALES TEAM

WEST SALES TEAM

SALES REPRESENTATIVES

MIKE DODGE, VP SALES & MARKETING

McWANE DUCTILE MASD

TREATMENT PLANT SALES

NORTHEAST SALES TEAM
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MCWANE CAST IRON PIPE CO.
1201 Vanderbilt Road
Birmingham, AL 35234

Built on the back of more than 90 years of industry 
experience, the McWane Pocket Engineer solves your 
complex calculations in seconds. Whether it’s tonnage, 
radius, volume or flow, you get the numbers you need 
quickly and accurately.

SMALL NEWS FROM MCWANE!

POCKET ENGINEER™

FREE UNIVERSAL ACCESS FOR ALL DEVICES

PE.MCWANE.COM
REGISTER FOR USE AND UPDATES

DIPRA

[FIRST NAME] [LAST NAME] 

[ADDRESS1]

[ADDRESS2]

[CITY], [STATE] [ZIP]

McWane Pocket Engineer TM

pe.mcwane.com
TO TRY IT OUT TODAY, VISIT

OR DOWNLOAD THE MOBILE 
APPLICATION FROM THE APP STORE. 

BOTH OPTIONS ARE EASY TO USE 
AND 100 PERCENT FREE.
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