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Welcome to spring and our  
new publication called  
“Modern McWane”! Spring is 
a time for new — new clothes, 
new flowers, new projects 
and new growth. We at the 
McWane Pipe Group are glad to 
be able to bring something new 

to you, too. This is our first issue of Modern McWane, and 
we believe you will find its content both informative  
and useful. 

In this issue, we’ll showcase a couple of major projects 
that the McWane Pipe Group recently completed in spite 
of naysayers who said that they couldn’t be done. You’ll 
get introduced to our new websites and to some of our 
sales team members. There’s also an introduction to our 
new Vice President of Sales and Marketing, Mike Dodge, 
as well as a story about how the McWane Pipe Group  
leads the pipe industry in safety through participation in 
the Voluntary Protection Program.

Future issues will feature articles about other projects 
so you can see how challenges encountered in the field 
are overcome. Additionally, we’ll show you how good 
project management can be made better by working with 
the McWane Pipe Group as a partner rather than just a 
supplier (doing so promotes utilization of resources and 
logistics management that results in efficiencies). We’ll also 
introduce you to new products, services and features that 
we develop, as well as solutions for improving operation 

and maintenance of water and wastewater systems.  
Modern McWane will include articles that examine the 
advantages of using McWane Pipe Group ductile iron 
pipe, such as energy efficiency, durability regardless of 
temperature, ease of installation and corrosion resistance.  
We’ll also look at how McWane Pipe Group ductile iron 
pipe is an environmentally responsible product, both in 
use and manufacturing. And we will address and dispel 
the myths of ductile iron pipe and the falsehoods and 
misleading statements made about ductile iron pipe 
by other pipe industries and their surrogates. Rather, 
we will present the facts of actual performance-based 
extrapolations, as opposed to laboratory-based ones. 

It’s our hope as we provide information that will help you 
build better utility systems, not only in the USA but around 
the world, we’ll make you smile a little too. We don’t know 
who said it, but we believe it:  laughing is like taking a little 
vacation — do it often!  

And finally, as you read, please know your feedback and 
questions are welcome. We’ll try our best to address any 
issues of concern. 

Again, welcome and we hope you enjoy Modern McWane 
as much as we enjoy creating it for you.

WELCOME TO MODERN McWANE

IN THIS ISSUE
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Welcome to our first in a series on factual 
comparisons of ductile iron pipe versus poly vinyl 
chloride plastic pipe (PVC). We’ll compare and contrast 
these two materials and dispel some myths perpetrated 
by those who seek to confuse and mislead water 
professionals. 

The first topic we’ll address is cold weather. Despite 
claims to the contrary, COLD WEATHER DOES HAVE A 
NEGATIVE EFFECT ON PVC. HERE ARE THE FACTS:

 Temperature has an impact on material strength. The 
fact is, PVC suffers from temperature variations to 
a much greater degree than ductile iron to the point 
it is an issue in design computations. PVC requires 
a temperature value of 73.4 degrees in calculating 
design and adjustments to accommodate its reduced 
performance capability at other temperatures.

 You can observe the performance of plastic 
containers in your own freezer or during freezing 
temperatures to see obvious effects of cold 
temperatures on PVC. Of particular concern are 
impact values that result in pipes breaking. The PVC 
promoters will likely say that this isn’t important 
when pipe is buried, but what about the impact of 
live loads from traffic? It’s unrealistic to think pipe 
shouldn’t be buried under traffic areas. 

 PVC promoters are likely to claim improved internal 
pressure performance, but they don’t explain the 
contradiction from the claim that PVC resists surge 
pressures by expanding via a theory of elastic waves 
in the material versus the reduced elasticity of PVC 
when temperatures drop below 73.4 degrees.

 The installation of McWane Pipe Group ductile iron 
pipe is not affected by temperature. The pipe doesn’t 
shrink significantly in the way that PVC does. In 
fact, when contractors install pipe in the real world, 
they typically push home pipe until it bottoms out in 
the bell. Because our ductile iron pipe is so strong, 
this isn’t a problem. However, PVC isn’t the same. 
In colder weather, not only could the PVC pipe split 
from impact, but also warm temperatures in the 
summer could expand PVC to a degree that causes 
the bell to split. With PVC, an inspector will need to 
make sure the pipe is installed to the proper line on 
the pipe. Failing to stay within the lines can cause 
problems during installation when temperatures are 
higher because, when colder, PVC can shrink and 
actually disassemble itself. As a result, with PVC, it’s 
best to only install it when the temperature is 73.4 
degrees. McWane Pipe Group ductile iron can be 
installed any time of the year.

 According to a paper written and presented by 
Dr. Gene Palermo of Plastics Pipe Consulting at 
the American Water Works Association ACE, 
the American Society of Civil Engineers Pipeline 
Conference and the Minnesota Rural Water 
Association, cracks up to 3,300 feet long have 
occurred in PVC pipelines. The paper says, “For all 
plastic pipe materials, rapid crack propagation is 
more likely to occur at lower temperatures. At these 
lower temperatures, plastic pipe becomes more 
brittle. The lower the temperature, the more likely 
rapid crack propagation will occur.” The paper also 
suggests PVC pipe has a reduced pressure rating 
and needs a minimum DR of 13 to protect against 
these types of failures, yet the plastic pipe industry 
doesn’t offer the water industry, or include in the 
AWWA Standards, a wall thickness greater than  
a DR14.

MCWANE PIPE GROUP DUCTILE 
IRON PIPE IS BETTER THAN PVC. 

HERE’S WHY. 



IN MARCH 2010, THE PASCO COUNTY BOARD OF COUNTY 
COMMISSIONERS (BCC) first advertised the East/West 
Reclaimed Transmission Main, Phase II project to be 
competitively bid with Parsons Engineering Inc. of Tampa, 
Fla., as the engineer of record for the project. Following 
several addendums and delays in the bidding process, the 
project was finally let in May 2010 with Layne Heavy Civil Inc. 
(aka Reynolds Inc.) out of Fairburn, Ga., chosen as the low 
bidder. Layne Heavy Civil Inc. (at the time doing business as 
Reynolds Inc.) had utilized McWane, Inc. on several projects 
in the past and chose to again with this one. Following the 
bidding process, the project took almost a full calendar year 
until the notice to proceed was issued. There were various 
delays during that timeframe, mainly related to acquiring 
various permits and rights of way. As a result, only the 36” 
portion of the project was initially given the notice to proceed, 
with the remainder of the project on hold until October 2012.   

Early in the sales process, McWane, Inc. formed a “Major 
Project” team to oversee this project. Several people from 
McWane Cast Iron Pipe Company were part of it, including 
Local Territory Representative Gary Gula; Regional Manager 
Stuart Liddell; General Sales Manager Mark Niewodowski; 
Sales Office Manager Marcia Calvert; Customer Service 

Representative Shelbie Marsh; and McWane Truck 
Brokerage (MTB) and Clow Water Systems personnel. 
This team worked to ensure that all the i’s were dotted and 
t’s were crossed from the receipt of the purchase orders 
through the completion of the first portion of the project.  

This project, aside from the scope itself, included a purchase 
order from the contractor for approximately 25 percent of the 
project as well as a direct purchase order from the county 
for the balance. Above and beyond those orders, we also 
sublet the production of 33 36” tangential outlet pipes to Fast 
Fabricators located in Ocala, Fla. To take it a step further, to 
facilitate the delivery requirements of the project, we also 
teamed up with Kinder-Morgan Inc., a trans-load service 
located in Tampa, Fla., to receive pipe delivered from Clow 
Water Systems by rail cars and then stock and deliver it to 
the site utilizing a local carrier. With so much to keep track 
of, it quickly became clear that all the team members were 
going to play a vital role in McWane, Inc., successfully 
working through the order.  The teamwork displayed during 
this project went above and beyond expectations and really 
displayed that there is no “I” in “team.”

Following the completion of the 36” portion of the project, 
Roger Anderson, the Pasco County Head of Inspectors, 
said that he felt the project went well. He noted that he 
was pleased with the work performed by Layne Heavy Civil 
and recognized McWane, Inc.’s demonstrated commitment 
to excellence. He also said he spoke favorably about the 
project to a utility authority located outside of Florida that 
had inquired about it. Don Holmes of Layne Heavy Civil, 
the project manager for the 36” portion of the project, said 
McWane worked well with him, even through adversity, and 
that he was pleased with the outcome.  

All in all, the initial portion of the project went well, even 
with some difficult situations encountered along the way. 
This portion of the project was finally completed in late 
Summer 2012.  

A couple months later, in October 2012, the remaining part 
of the project was issued a notice to proceed. We have 
approached this part of the project in similar fashion to the 

EAST / WEST RECLAIMED TRANSMISSION MAIN, PHASE II
PASCO COUNTY, FLORIDA
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THE TEAMWORK DISPLAYED DURING THIS 
PROJECT WENT ABOVE AND BEYOND 
EXPECTATIONS AND REALLY DISPLAYED 
THAT THERE IS NO “I” IN “TEAM.”



first. There have been a few notable changes, 
such as using a different CSR team, having Pacific 
States Pipe fabricate the tangential outlet pipe and 
a new project manager from Layne Heavy Civil. 
Patti White (CSR — Clow Water Systems) has 
stepped in to take over for the McWane Pipe CSRs 
who were handling the 36” portion of the project.
Pacific States Pipe has become involved as they 
fabricated and shipped 11 24” tangential outlet 
pipe and 5 30” tangential outlet pipe. Likewise, 
Inside Sales Manager Jason Barnes has done 
a good job of coordinating the delivery of their 
products. Finally, Brian Knapp of Layne Heavy Civil 
has replaced Don Holmes as the project manager. 
Brian is great at communicating his needs and 
schedule with us, which has created an almost 
seamless transition from the first portion of the 
project to its current status.

The construction of the 24” and 30” portion of the 
project began in December 2012 and is expected to 
continue through May 2013. 
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PROJECT: East / West Reclaimed Transmission Main, Phase II
LOCATION: Pasco County, FL
OWNER: Pasco County Utilities (New Port Richey, FL)
ENGINEER: Parson’s Engineering Inc. (Tampa, FL)
CONTRACTOR: Layne Heavy Civil, Inc. (Fairburn, GA)
SCOPE: 70,000 LF – 36” Reclaimed Water Main Installation
 6,140 LF – 30” Reclaimed Water Main Installation
 16,922 LF – 24” Reclaimed Water Main Installation
  (46,494 LF – 36” Fastite, CL 150, C/L)
  (23,506 LF – 36” TR Flex, CL 150, C/L)
  (2,454 LF – 30” Fastite, CL 150, C/L)
  (3,686 LF – 30” TR Flex, CL 150, C/L)
  (16,922 LF – 24” Tyton Jt., CL 200, C/L)
  (390 ea. – 24” Sure Stop Gaskets)

MAJOR 
PROJECT 
PROFILE 

People deserve a pat on the back every now and then. 
That’s the philosophy of Southeast General Sales 
Manager Terry Lynch, who for the first time, created 
an awards portion of his team sales meeting. “We’re 
on them to perform all the time, all year long, so this 
was something to make the meeting more fun,” he 
says. “It’s also a good way to motivate the group to 
keep working hard.” 

 L-R The awards were: Jeremy Gwin (Alabama and Florida Panhandle) – 2012 
Best Technical Presentation “Basics of Corrosion” Gary Gula (Florida) – 2012 Major 
Project Management (East / West Reclaimed Water Transmission Main - Phase 2, 
Pasco County, FL) Eddie Lowe (South Carolina and East Georgia) – 2012 McWane 
“Heisman” Award Steve Waryas (Arkansas and Oklahoma) – 2012 Best Overall 
Presentation “Basic FRP Design”

SOUTHEAST SALES TEAM MEMBERS 
RECOGNIZED FOR HARD WORK 

THE AWARD RECIPIENTS 
INCLUDED:
Eddie Lowe, South Carolina and 
East Georgia — Eddie received 
the 2012 McWane “Heisman” 
Award for his outstanding 
performance throughout the 
year. This award goes to the 
team member who made 
the most positive progress 
throughout the year, regardless 
of total sales volume. 

Jeremy Gwin, Alabama and 
Florida panhandle — Jeremy 
was recognized for the 2012 
Best Technical Presentation. The 
presentation he created was 
titled “Basics of Corrosion,” and 
Lynch says the detail and depth 
of new information made it the 
frontrunner in this category.  

Gary Gula, Florida — Gary was 
honored with the 2012 Major 
Project Management award 
for the successful East/West 
Reclaimed Water Transmission 
Main, Phase II project in 
Pasco County, Fla. This project 
consisted of approximately 
70,000 feet of 36” DI pipe and 

was one of the first opportunities 
for McWane to utilize the 36” TR 
Flex© restrained joint.  

Steve Waryas, Arkansas and 
Oklahoma — Steve won the 
2012 Best Overall Presentation 
titled “Basic FRP Design.”  This 
presentation was very thorough 
on the design, manufacture and 
uses of fiberglass reinforced 
pipe and provided the other reps 
in attendance a good basis for 
comparison when competing 
against this pipe as an alternate 
material to DI pipe. 

Lynch says the award ceremony, 
which was held during the 
February sales team meeting 
in Murfreesboro, Tenn., will 
become an annual event for the 
Southeast sales team, though 
some categories may change in 
the future. The one constant will 
be the “Heisman” award, which 
will continue to be given to an 
outstanding team member each 
year in this southeast region, 
which is a 10-state territory 
covering Texas and Oklahoma 
east and south to the coast. 
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For nearly 60 years, Portland 
cement linings have been 
the comprehensive default 
choice for grey and ductile 
iron pipes, and in some cases 
irresponsibly so, considering 
the circumstance of various 
fluids involved. For potable 
water transport, this remains 
the wisest choice because 
the cement lining serves 
as a physical, long-lasting 
and non-reactive barrier 
between mineral rich water 
and the iron. The result is an 

elimination of the once troublesome concern of tuberculation, 
which is a choking of the flow diameter caused by the 
formation of small mounds of corrosion products on the 
inside of unlined iron pipes. However, when aggressive fluids 
enter the fray, such as septic sewer flows or light-industrial 
chemcial streams, Portland cement can quickly become the 
useless equivalent of wet wallboard, thereby dissipating and 
leaving the exposed iron vulnerable to a consumptive type of 
corrosive attack.

MECHANICS OF AGGRESSION
Septic sewage, aggressive chemical solutions or non-
potable (high solids) water can each, in their own way, 
degrade ductile iron pipe from the inside out if not properly 
assuaged. Portland cement linings have displayed weakness 
(within the binding gels of their own structure) when the 
fluid pH cycles below 5.0 or the abrasive nature of the 
transported solution greatly exceeds the norm. Biogenic 
corrosive environments (septic sewers) are cyclical based 
upon the involved bacterium slowly generating a diluted 
sulfuric acid. This process often drives the pH below 1.0, 
where the anaerobic bacteria die off. Subsequently, this 
naturally occurring sequence rebuilds and repeats itself. 

Laboratory replication of a 
pH reducing sulfuric acid 
solution created from tap 
water, lowering the overall 
fluid pH from 7.0 (neutral) 
to 1.0 (highly acidic) 
requires only a 0.6 percent 
(acid) concentration. 
Today’s light-industrial 
chemical streams often 
involve a total caustic 
concentration of no more than one to three percent, yet 
can damage unprotected pipes in relatively short order. The 
best alternatives to cement linings for ductile iron pipes 
are comprised of amine cured novalac epoxy with a quartz 
pigment. These linings can withstand more than a 20 percent 
sulfuric acid solution in repeated long-term tests and in the 
harshest of natural fluid environments in active service for 
more than 30 years.

THE BALANCING ACT OF FILM STRENGTH:  
COHESION VS. ADHESION
The unspoken secret to cement mortar linings’ long term 
success in countless water lines is the effectively low film 
strength of the mortar when compared to the underlying 
ductile iron surface and, in particular, ductile iron’s oxide 
layer. The annealing heat treatment process of ductile iron 
pipe during its manufacture produces an adherent silicon-
rich oxide layer consistent across all exposed surfaces of 
the pipe, inside and out. This protective (less than five mils 
thick on average) innate oxide layer is the key component to 
ductile iron’s resistance to standard corrosion.
In the sewer and wastewater industries, numerous poly 
and epoxy based pipe-lining systems have come and gone 
in the past 30 years, often with disastrous results. This is 
primarily due to their inability to maintain a constructive bond 
with the unique surface of ductile iron pipe. Once again, 
the true secret of success is the innate oxide layer of the 

PROPER LININGS:
THE BEST DEFENSE 
AGAINST CORROSION

CEMENT LINING ( Right ) 
PREVENTS TUBERCULATION ( Left )

THIOBACILLUS (H2S generating) 
BACTERIUM magnified 2600 times
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annealed ductile 
iron surfaces, 
along with an 
understanding 
of the functional 
difference 
between 
the physical 
properties known 
as cohesion 
and adhesion. 

Cohesion is the internal tensile strength of a material on its 
own. For pipes, we refer to cohesion as the (tensile) film 
strength of the lining material. Adhesion is the ultimate bond 
strength of one material to another. With annealed ductile 
iron, the film strength (adhesive limit of the surface oxide 
layer) tops out near a tensile strength of 600 psi. Whenever 
the cohesive strength of a lining material exceeds either 
the adhesive or film strength of the materials or the surface 
below it, the lining will certainly delaminate at any exposed 
edge or pinhole. When the cohesion/adhesion/film strength 
differential is sizeable, the initially local delamination will 
propagate throughout the affected pipe.

IT’S ALL IN THE PREPERATION
For decades, both the Society for Protective Coatings now 
known as the Steel Structures Painting Council (SSPC) and 
the National Association of Pipe Fabricators (NAPF) have 
promoted standards requiring full removal of any annealed 
oxide layer as the cornerstone of surface preparation prior to 
the application of poly or epoxy-based lining materials. This 
strict recommendation is based on the typical dry film strength 
of lining materials routinely exceeding the film strength of the 
innate oxide layer. To avoid future delamination in service, both 
the SSPC and the NAPF require full removal of the oxide layer. 
In addition, most coating product application guides require the 

same full removal. 
However, 
considering its 
fundamental 
nature to the 
ductile iron, 
removal of 
the oxide by 
sandblasting or 
other means (to 
a near white/
clean condition) 
can impugn 
the integrity of 
the pipe wall 

by creating lifted blisters, scattered pits, pockmarks or other 
surface irregularities. As a point of reference, these guidelines 
were largely developed for steel pipes.

There is only one epoxy-based coating and lining material 
available today that features the unique combination of an 
adhesive strength greater than, and a cohesive strength less 
than, the ductile iron oxide layer film strength. This permits it 
to work with (and not lift) the left-in-place ductile iron oxide 
layer. By virtue of this composition, even if corrosion occurs 
in an adjacent fashion or at a minor void, this specialized 
material will not undercut or delaminate from the substrate. 
This material is known as Protecto 401.

Since 1981, with diverse installations encompassing more 
than 10,000 miles of ductile iron pipe, Protecto 401 has never 
experienced an in-service failure or an exception of any 
measure. This amine cured novalac epoxy containing 20 
percent quartz pigmentation is manufactured, provided and 
strictly audited by Induron Coatings of Birmingham, Ala. The 
term “novalac” refers to a high-grade refined resin, which 
is the key to this product’s inherent and extreme resistance 
to sulfuric acids and other attack agents. These properties, 
combined with its superior abrasion resistance, have allowed 
Protecto 401 to be the 30-year proven leader in protecting 
ductile iron pipe interiors from numerous varieties of 
corrosive environments and concerns.

Protecto 401 is a two-part epoxy that is easily mixed prior to 
entering the simple airless spray system that is utilized for 
its application. Other supposedly equal epoxy linings in the 
marketplace today utilize complicated mix-at-spray plural 
component equipment, which incorporates greater volumes 
of solvents in both the process and the cleanup. All of this, 
along with the additional surface preparation required for 
these alternates, adds to the total delivered cost of those 
alternates as well.

While long proven to be acid and abrasion resistant, the 
cohesive (tensile film) strength of Protecto 401 is 250 – 300 
psi, which will never structurally jeopardize the underlying 
ductile oxide layer (600 psi film strength). Supposedly, 
competitive epoxy alternates available in the marketplace 
today have cohesive strengths upwards of 3,000 psi, which at 
first blush sounds great. However, this strength and stiffness 
only serve to disrupt the critical functional balance between 
the lining and its substrate in the event of any exceptions 
or voids occurring during the service life of the pipeline. 
Furthermore, the requirement by these alternates to remove 
the otherwise protective ductile iron oxide layer during 
surface preparation effectively reduces the ductile iron’s 
ability to resist corrosion if a breach does in fact occur in the 
lining at any point.

So when proven reliability, consistency and functional 
flexibility matters, go with the proven choice:  Protecto 401.

OXIDE LAYER OCCURRING ON ALL DUCTILE 
SURFACES IS CORROSION RESISTANT

PROTECTO 401 LINING OF A DUCTILE IRON PIPE 
BARREL while red alkyd paint protects the (limited 
spaces of the) joint area.



THE CAMDEN COUNTY REGIONAL WASTEWATER TREATMENT 
SYSTEM treats the sewage discharged every day from 
properties in Camden County, N.J. They treat fifty-eight million 
gallons of sewage per day at their two plants — Delaware 
Number 1 Water Pollution Control Facility and the Winslow 
Water Pollution Control Facility. This flow travels through 110 
miles of pipe assisted by 25 pump stations.

Camden County is located in the southwestern portion of 
New Jersey, across the Delaware River from Philadelphia, 

Pa. The county 
is 226 square 
miles in area with 
a population of 
about 500,000. 
The northwestern 
part of Camden 
County is part 
of the Delaware 
Basin, where the 
water flows into 
the Delaware 

River. The southwestern area of the county, containing five 
municipalities, is included in the Atlantic Basin draining into 
the Atlantic Ocean. This section is much more rural than the 
Delaware Basin. A large fraction of the Atlantic Basin section is 
within the Pinelands Preserve, which is a million acre forested 
expanse of New Jersey where development is highly restricted 
to preserve environmentally sensitive areas. It is here, the 
Atlantic Basin, where Atlantic States Cast Iron Pipe recently was 
selected to provide more than 95,000 LF of ductile iron pipe.

In the spring of 2012, Camden County Municipal Utilities 
Authority issued seven contracts totaling over $60 million 
worth of work. Among these contracts were three new force 
mains and three new pump stations. Atlantic States was 
chosen to furnish two of the larger force main contracts by 
two of the successful contractors.

Contract #326, Atlantic Basin Force Main, was designed by 
D&B/Guarino Engineering from the Feasterville Trevose, Pa., 
area. This contract consisted of 43,820 LF 30” CL 53 Protecto 
401 ceramic epoxy lined ductile iron pipe. P&A Construction 
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of Colonial, N.J., was awarded this contract and is well ahead 
of schedule to finish in less than one year. This pipe was 
manufactured by the McWane DI Pipe Group’s Clow Water 
Systems plant in Coshocton, Ohio.
Contract #324, Atlantic Basin 
Interceptor Force Main Extension, 
was designed by Consulting 
Engineer Services out of Sewell, 
N.J. This contract consisted of 
21,500 LF 18” CL 53 Protecto  401 
ceramic epoxy lined ductile iron 
pipe as well as 30,000 LF of 16” 
CL 53 Protecto 401 ceramic epoxy 
lined ductile. Metra Industries of Little Falls, N.J., was awarded 
this contract and is also ahead of schedule and should finish 
by early spring 2013. This pipe was manufactured by McWane 
DI Pipe Group’s Atlantic States Cast Iron Pipe Company plant in 
Phillipsburg, N.J.

Both projects were installed during the same time frame and 
have gone well. The pipe on both projects was manufactured 
without exterior paint coating or interior lining then shipped to 
Liberty Coatings to be lined with Protecto 401 ceramic epoxy by 
Induron. Once the lining was applied, cured and tested, it was 
shipped to the job site. The pipe was then installed in mostly 
sandy trench conditions. Some sections were wrapped with 
an eight mil polyethylene tube to protect them from potentially 
corrosive environments, and some sections had parallel 
pipelines installed in a common trench. After the installation 
and backfilling was completed, the line was fully pressure 
tested. The use of easily assembled, highly reliable and flexible 
Tyton Joints allowed installation and testing to be completed in 
only 37 weeks with as much as 700 feet installed on some days. 
The use of 210 Sure Stop gaskets provided positive restraint 
while preserving the ease of assembly, reliability and flexibility 
of the pipe. Because such a large quantity of pipe was required 
on the project in a short time span, Liberty Coating used not 
only their Morrisville, N.J., facility to line the pipe, but also their 
Alabama facility. Liberty Coating has been successfully using 
this particular coating since 1981. 

The specification for both contracts required the inside of the 
pipe to be lined with Protecto 401 ceramic epoxy by Induron 
Coatings. The interior is coated with a minimum 40 mils dry film 
thickness. Induron’s Protecto 401 ceramic epoxy is the number 
one recommended and used lining for ductile iron pipe in 
sewage and other severe and corrosive liquid transmission. 

The McWane DI Pipe Group has once again demonstrated its 
highly successful performance on large projects throughout 
the US and world. Here’s looking forward to obtaining more 
projects of similar magnitude in 2013.

CAMDEN COUNTY MUNICIPAL UTILITIES AUTHORITY 
CAMDEN COUNTY, NEW JERSEYCA
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IN EARLY MARCH, MCWANE LAUNCHED THE 
FIRST INSTALLMENT IN A SERIES OF REVAMPED 
WEBSITES. For the first time, company websites under 
the Ductile Iron Pipe Division will operate on a cohesive 
infrastructure, creating consistency, accessibility and 
the ability to share company-wide information. This 
first completed network of websites includes all of the 
companies in the Ductile Iron Pipe Division, with the other 
divisions and companies to follow suit later this year.

Each website has access to a highly customized content 
management system, allowing each company to maintain 
individual content. The seamless communication across 
websites and customizable identity sets a new standard 
of excellence and 
increases the pipe 
group’s ability to 
provide the best 
service and products 
across each company. 

The seamless communication across websites and customizable identity 
sets a new standard of excellence and increases the pipe group’s ability 
to provide the best service and products across each company.
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NEW WEBSITE PRESENCE BUILDS 
ON COMPANY EXCELLENCE

The sites are custom made, 
based on thoughtful input 
and shared experiences from 
customers, employees and 
company leaders. The goal 
is to offer the best possible 
online experience for 
everyone involved.

These interactive websites 
will house a robust inventory 
of content, including videos, 
health and safety resources, lists of sales representatives 
by territory and much more. The detailed content 

management system will 
make it easy for staff to add 
and alter content, ensuring 
that it can grow and evolve 
as needs change. 

“The websites deliver 
not only functional 
technology solutions, but 
also enhance the user 
experience and provide 
the consistency we 
needed,” said Barnes Ray, 
MIS Administrator and 
System Analyst, Ductile 
Iron Pipe Division.

THE WEBSITES 
DELIVER NOT ONLY 

FUNCTIONAL TECHNOLOGY 
SOLUTIONS, BUT ALSO 
ENHANCE THE USER 
EXPERIENCE AND PROVIDE 
THE CONSISTENCY WE 
NEEDED,” SAID BARNES 
RAY, MIS ADMINISTRATOR 
AND SYSTEM ANALYST, 
DUCTILE IRON 
PIPE DIVISION.

NEW WEBSITE 
INCLUDES

VIDEOS

HEALTH AND SAFETY 
RESOURCES

LISTS OF SALES 
REPRESENTATIVES 
BY TERRITORY



MORE THAN 70 TEAM MEMBERS FROM 13 
DIFFERENT MCWANE, INC. FACILITIES GATHERED 
IN EARLY MARCH to gain insight and knowledge 
about achieving the Voluntary Protection Program 
(VPP) designation. Clow Water Systems, which 
was certified by the US Department of Labor’s 

Occupational Safety and Health 
Administration in 2010 as a VPP 
Star site, hosted the group at 
the Second Annual VPP  
Forum on Health & Safety  
Best Practices.  

“We’re proud of the excellence 
our team members exhibit every 
day,” said Tom Crawford, Clow 
Assistant General Manager. 
“Hosting the VPP forum gives 
us an opportunity to brainstorm, 
network and share our 
experiences on our VPP journey 
with team members across the 
McWane family of companies.”
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Clow Water Systems is one of seven McWane 
locations that has been designated as a VPP site. 
Organizations with that designation have implemented 
effective safety and health management systems 
and maintain injury and illness rates below national 
Bureau of Labor Statistics averages for their 
respective industries.

The purpose of the forum is to share knowledge and 
solutions for safety and health issues. Team members 
can ask about any issue and get detailed information 
that may help them recognize and implement 
practices that have already been successful at other 
facilities. This ensures each team doesn’t need to 
“reinvent the wheel” when problem solving. 

Less than one percent of US employers have achieved 
VPP status, but 30 percent of McWane’s production 
sites are operating at that level. To even be considered 
for VPP membership, a facility must have excellent 
management commitment, substantial involvement by 
employees, exemplary health and safety programs and 
injury rates below the national average.  

VPP FORUM OFFERS INSIGHT 
FOR OBTAINING DESIGNATION

A new leader is bringing fresh ideas and extensive 
experience to the Pipe Division’s Sales and Marketing 
Team. Mike Dodge joined the organization as Vice 
President of Sales and Marketing-Pipe Division in 
early March. He will report to Jeff Otterstedt, Senior 
Vice President-Pipe Division and will be responsible 
for all ductile iron and treatment plant sales in both 
the US and Canada. 

In this role, Mike will manage sales and marketing 
strategy, pricing, market share, customer relations, 
training and overall direction of the inside and outside 
sales forces. A graduate of Ohio State University, 
Mike started his waterworks career in the Midwest 

with the Treaty Company. He worked as a branch 
manager in the Akron and Dayton markets in Ohio 
and as an outside salesman for Hughes Supply’s 
Louisville, Ky., operation in the late 1990s. Following 
Louisville, Mike was promoted to a strategic sales 
and marketing role in Orlando. He then moved west 
and was a district sales manager in Las Vegas and 
then a regional sales manager for HD Supply. For the 
last two and a half years, Mike was Western Regional 
Manager for Prinsco.

Mike will be based out of our Coshocton, Ohio, office 
and will soon relocate his family to the area.  

MIKE DODGE TO LEAD SALES AND MARKETING EFFORTS 

Frank Kline
Safety Manager at  
Clow Water Systems



ATLANTIC STATES SALES TEAM

GENERAL SALES
Craig Spitzer, General Sales Manager
Office: 908-454-1161
craig.spitzer@atlanticstates.com

Gary Kurtz
Assistant Sales Manager
Office: 908-235-6001
gary.kurtz@atlanticstates.com

CONNECTICUT & 
MASSACHUSETTS
Jeff Houser
District Manager New England
Office: 518-275-1780
jeff.houser@atlanticstates.com

VERMONT, NEW HAMPSHIRE, 
MAINE & RHODE ISLAND
Jim Guilbault, Sales Representative
Office: 802-578-7057
jim.guilbault@atlanticstates.com

NEW YORK
Mike Palermo 
District Manager New York
Office: 585-737-0456
mike.palermo@atlanticstates.com

CENTRAL & EASTERN 
PENNSYLVANIA
Bob Hartzel 
District Manager Mid Atlantic
Office: 717-571-5683
bob.hartzel@atlanticstates.com

NEW JERSEY & DELAWARE
Chuck Sanguinito, Sales Representative
Office: 484-695-1939
chuck.sanguinito@atlanticstates.com

MARYLAND & WESTERN 
PENNSYLVANIA
Larry Jones, Sales Representative
Office: 410-271-9833
larry.jones@atlanticstates.com

NORTH CAROLINA
Dwayne Shelton
District Manager Piedmont
Office: 336-682-6187
dwayne.shelton@atlanticstates.com

VIRGINIA
Todd Soady, Sales Representative
Office: 757-262-6174
todd.soady@atlanticstates.com

 
CANADA PIPE SALES TEAM

GENERAL SALES
Terry Lang, General Sales Manager
Office: 905-547-3251
Cell: 905-515-6400
terry.lang@canadapipe.com

Crystal Leslie, Manager, Sales Office
Office: 905-547-3251
crystal.leslie@canadapipe.com

ATLANTIC
Greg Eisnor, Sales Manager
Office: 902-444-7350
Cell: 902-449-2685
greg.eisnor@canadapipe.com

QUEBEC
Serge St. Laurent, Sales Manager
Office: 450-668-5600
Cell: 514-594-7775
serge.st-laurent@canadapipe.com

Michel Metivier
Sales Representative 
Eastern Quebec
Office: 418-843-3566
Cell: 418-802-4594
michel.metivier@canadapipe.com

Marc Giguere
Sales Representative 
Western Quebec
Office: 819-225-8300
Cell: 819-740-4242
marc.giguere@canadapipe.com

ONTARIO
Paul Stringer, Sales Manager
Office: 705-799-7667
Cell: 705-750-5686
paul.stringer@canadapipe.com

Ron Siddique, Sales Representative
Cell: 289-244-8714
ron.siddique@canadapipe.com

WESTERN CANADA
John Braun, Sales Manager
Office: 604-737-1279
Cell: 604-649-4265
john.braun@canadapipe.com

Colin Turner, Sales Representative
Office: 604-737-1279
Cell: 604-360-0960
colin.turner@canadapipe.com

CLOW SALES TEAM

GENERAL SALES
Scott Frank, General Sales Manager
Office: 740-622-6651
Cell: 740-202-3094
scott.frank@clowwater.com

Geoff Guss, Assistant Sales Manager
Office: 740-291-1053
Cell: 614-558-2908
geoff.guss@clowwater.com

David Bursh, Inside Sales
Office: 740-291-1064
dave.bursh@clowwater.com

ILLINOIS
Dan Flaig, District Manager
Cell: 815-353-4607
dan.flaig@clowwater.com

Bill Stich, Sales Representative
Cell: 630-779-1347
bill.stich@clowwater.com

KENTUCKY, SOUTHERN INDIANA 
& SOUTHERN OHIO
Jon Melloan, Sales Representative
Office: 502-859-2950
Cell: 502-472-6647
jon.melloan@clowwater.com

MICHIGAN, NORTHERN INDIANA 
& NORTHWESTERN OHIO
Kevin Christian, Sales Representative
Cell: 734-223-5632
kevin.christian@clowwater.com

MISSOURI, IOWA, KANSAS, 
NEBRASKA, SOUTH DAKOTA & 
NORTH DAKOTA
Robin Hazlett, Sales Representative
Office: 816-873-3411
Cell: 816-898-0516
robin.hazlett@clowwater.com

WEST VIRGINIA & 
NORTHEASTERN OHIO
Kevin Ratcliffe, District Manager
Office: 740-291-1012
Cell: 740-202-0004
kevin.ratcliffe@clowwater.com

Phil Ames, Sales Representative
Cell: 614-325-6865
phil.ames@clowwater.com

WISCONSIN & MINNESOTA
Chris Mirwald, Sales Representative
Cell: 920-227-8616
chris.mirwald@clowwater.com

McWANE PIPE SALES TEAM

GENERAL SALES
Terry Lynch, General Sales Manager
Office: 615-305-0768
terry.lynch@mcwanepipe.com

Stuart Liddell
Assistant Sales Manager
Office: 352-208-5709
stuart.liddell@mcwanepipe.com

ALABAMA & FLORIDA 
(PANHANDLE ONLY)
Jeremy Gwin, Sales Representative
Office: 205-541-4090
jeremy.gwin@mcwanepipe.com

ARKANSAS & OKLAHOMA
Steve Waryas, Sales Representative
Office: 918-938-2379
steven.waryas@mcwanepipe.com

FLORIDA (EXCEPT PANHANDLE)
Gary Gula, Sales Representative
Office: 239-989-6298
gary.gula@mcwanepipe.com

MISSISSIPPI, LOUISIANA & 
TENNESSEE (MEMPHIS ONLY)
Doug Clark, Sales Representative
Office: 662-341-0205
doug.clark@mcwanepipe.com

SOUTH CAROLINA & 
EASTERN GEORGIA
Eddie Lowe, Sales Representative
Office: 478-258-5458
eddie.lowe@mcwanepipe.com

TENNESSEE (EXCEPT MEMPHIS)
Dusty Henderson, Sales Representative
Office: 615-418-0741
dustin.henderson@mcwanepipe.com

TEXAS (EXCEPT EL PASO)
Scott Rhorick, Sales Representative
Office: 254-317-8455
scott.rhorick@mcwanepipe.com

WESTERN GEORGIA
Brian Richard, Sales Representative
Office: 803-600-3323
brian.richard@mcwanepipe.com

PACIFIC STATES SALES TEAM

GENERAL SALES
Mike McAllister,
General Sales Manager
Office: 801-623-4210
Cell: 801-376-8609
mike.mcallister@pscipco.com

Nick Koncar, Assistant Sales Manager
Office: 801-623-4256
Cell: 801-864-5544
nick.koncar@pscipco.com

Jason Barnes, Inside Sales Manager
Office: 801-623-4252
jason.barnes@pscipco.com

ARIZONA, NEW MEXICO, 
EASTERN NEVADA & TEXAS 
(EL PASO ONLY)
Wes Cassiere, Sales Representative
Cell: 480-280-5424
wes.cassiere@pscipco.com

COLORADO, WYOMING 
& MONTANA
Nick Koncar, Assistant Sales Manager
Office: 801-623-4256
Cell: 801-864-5544
nick.koncar@pscipco.com

NORTHERN CALIFORNIA & 
WESTERN NEVADA
Paul Diamond, Sales Representative
Cell: 916-826-2872
paul.diamond@pscipco.com

OREGON
Carrie Stephens, Sales Representative
Cell: 503-577-4177
carrie.stephens@pscipco.com

SOUTHERN CALIFORNIA
Carolyn Lopez, District Manager
Office: 951-371-1440
Cell: 951-310-6444
carolyn.lopez@pscipco.com

David Bridge, Sales Representative
Cell: 951-520-6416
david.bridge@pscipco.com

UTAH & IDAHO
Richard Brimhall, Sales Representative
Office: 801-623-4255
Cell: 801-735-1283
richard.brimhall@pscipco.com

WASHINGTON, HAWAII 
& ALASKA
Glenn Watkins, District Manager
Cell: 206-719-4090
glenn.watkins@pscipco.com

Jason Harrison, Sales Representative
Cell: 425-681-1394
jason.harrison@pscipco.com
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MCWANE CAST IRON PIPE CO. 
1201 Vanderbilt Road 
Birmingham, AL 35234

Built on the back of more than 90 years of industry 
experience, the McWane Pocket Engineer solves your 
complex calculations in seconds. Whether it’s tonnage, 
radius, volume or flow, you get the numbers you need 
quickly and accurately.

SMALL NEWS FROM MCWANE!

POCKET ENGINEER™

FREE UNIVERSAL ACCESS FOR ALL DEVICES

PE.MCWANE.COM
REGISTER FOR USE AND UPDATES

DIPRA

[FIRST NAME] [LAST NAME] 
[ADDRESS1]
[ADDRESS2]
[CITY], [STATE] [ZIP]

McWane Pocket Engineer TM

pe.mcwane.com
TO TRY IT OUT TODAY, VISIT

OR DOWNLOAD THE MOBILE 
APPLICATION FROM THE APP STORE. 

BOTH OPTIONS ARE EASY TO USE 
AND 100 PERCENT FREE.


