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Dear Readers,

Thank you again for joining us. 
As you now know from our last 
issue, we have combined our 
4 different brands under the 
new McWane Ductile banner. 
As you see more of this new 
branding on product information 
and deliveries, you will also 

see a continuously improved product line from us. We are 
committed to providing our customers with the products 
necessary to build Iron Strong utilities today and for 
decades to come. Water and wastewater utilities around 
the world have been Iron Strong for centuries and have 
kept their systems that way in order to best serve their 
customers now and for years to come. Choosing to be Iron 
Strong reflects the commitment of utilities to providing the 
strongest pipe for their systems and customers, and to 
utilizing the most cost effective systems for their customers 
over the long-term. Being Iron Strong means being reliable, 
without failure, year after year. We at McWane Ductile, 
along with the products that we make, are Iron Strong!

Throughout the United States and Canada, there are 
numerous Ductile Iron Pipe systems that have been in 
service for over 100 years, and many of them have been 
active for over 150 years. These systems have been 
providing reliable service all this time, while the pretenders 
have come and gone. In fact, the city of Montreal is closing 
in on being perhaps the first member of the Iron Pipe 
Bicentennial Club. First there was wooden pipe, but iron 
was proven better. Then there was asbestos pipe, but iron 
was again proven better. Now we see just about anything 
someone can make into a tube being pushed onto utilities by 
companies looking for a quick score. For example, we see 
plastics, composites, various cement combinations, and all 
types of other materials. However, none of these alternative 
materials can match McWane Ductile Iron Pipe, in terms of 
its strength, durability, carrying capacity, and long-term cost 
effectiveness. We at McWane Ductile have been making 
Iron Pipe for almost 100 years. Both with our company and 
with our pipe, we measure performance, not in minutes, not 

in days, not in months, not in years…but rather in decades 
and in centuries.

We need to alert you to the fact that producers of some types 
of inferior piping products are promoting legislation that is 
specifically designed to force utilities and their consulting 
engineers into specifying products on projects without regard 
to the specifiers’ technical judgments. This legislation has 
been introduced in several states over the past 18 months 
and has been defeated by a strong coalition of water and 
wastewater professionals who recognize the dangers that 
this legislation presents to the proper construction of utility 
systems. AWWA has now formulated and released a formal 
position against this legislation. We would like to thank those 
of you who have spoken up as well.

In this month’s issue, we feature a sampling of some of our 
customers and their McWane Ductile projects. As usual, 
we have selected one job from each sales region. Also, we 
have a profile of two Tapping Contests for which McWane 
Ductile was selected as the Ductile Iron Pipe of choice. In 
addition, we have a couple of personnel notes to announce. 
Last but not least, we have our Ditch Doctor question and 
answer segment.

At AWWA ACE in Anaheim, California you will see McWane 
Ductile featured in the International Tapping Competition 
as well as other McWane products featured in the Hydrant 
Hysteria competition. These competitions provide utility 
professionals an opportunity to show their expertise 
working on their systems. I hope everyone who visits 
recognizes that these competitions all feature iron products 
as other materials just can’t stand up to this level of 
competition. We wish good luck to all the teams competing 
and look forward to seeing some record times.

Thank you for your interest in McWane Ductile. We hope that 
you enjoy the magazine, and remember…From the Atlantic to 
the Pacific, we at McWane Ductile are Iron Strong!

Mark Niewodowski
National Manager
Marketing & Specifications Department

WELCOME TO MODERN McWANE

IN THIS ISSUE
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While we are clearly partial to the durability, recyclability, envi-
ronmental friendliness, and easy-to-maintain attributes of Ductile 
Iron Pipe, we respect the need for local utilities to make their 
own choices about what materials are best suited for their water 
systems. Different communities face different conditions. Examples 
of variables include different soils, populations, temperatures, 
and histories with particular pipe materials. Utilities choose pipe 
materials based on their experiences and knowledge of these fac-
tors, which inform critical engineering and procurement decisions. 
Pipe materials are not interchangeable and are not equal. In fact, 
they have very different service lives, strengths, operating costs, 
environmental considerations, health factors, safety concerns, and 
maintenance issues.

However, the PVC industry has launched a campaign to take away 
the ability of local communities and their engineers to choose 
the best pipe material for their situation. Misleadingly labeled as 
“open procurement” legislation, these measures would force 
local officials to ignore long-term factors like durability, operating 
and maintenance costs, water quality, and health considerations 
when choosing pipe for their systems. These measures would 
result in sacrificing the long-term health of water systems and our 
communities for the short-term gain of the PVC industry.

The PVC industry has introduced this proposal in several states, 
prompting the emergence of a broad alliance of opposing parties 
that includes the American Water Works Association, the American 

Council of Engineering Companies, 
contractors, the business community, 
cities, engineers, and utilities across the country. Thanks to the efforts 
of this coalition the PVC industry’s legislation has yet to pass in a 
single state. Thus for, it has been rejected in Indiana, Ohio, Tennessee, 
and Arkansas. Frankly, there have been several attempts to sneak 
these limits through these legislatures, often by misrepresenting the 
intent of the legislation.

What can you do to stop this effort to eliminate local decision-making? 
If you hear of an effort in your state or in your community to introduce 
this legislation, please contact: Mike Dodge (VP, Sales & Marketing) 
at 740-202-7473; or Mark Niewodowski (National Mgr, Marketing & 
Specifications Department) at 205-306-2545 with McWane Ductile. 
We can make sure that an appropriate response follows. In addition, 
reach out to your local engineers to let them know about the issue, 
and make sure that all of the key trade associations, business groups, 
and civic leaders in your state or region understand this issue and 
your concerns. It is critical that everyone potentially affected by this 
legislation understands its harmful consequences.

We will stay in touch with you as we hear about relevant 
developments so that we can work together to maintain local and 
professional control over water projects.

For more information, go to 
http://www.dipra.org/take-action/local-choice

SUPPORT 
CONTINUED  

Local Control Over 
Water Projects

Cities, towns, contractors, the business community, 
state legislators, and citizens across the country are 
joining together to stand up for their local water utility 
and engineers – the trained experts who understand 
the infrastructure needs of their communities.  They are 
joining to fight a campaign, fostered by the PVC/plastic 
pipe industry at the federal, state, and local levels of 
government. This campaign, if it were successful, would 
deny local water professionals a voice in local water pipe 
construction projects. In addition, it could undermine the 
quality, durability, and sustainability of water systems. 

IRON STRONG

NOT SO MUCH
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PROJECT DESCRIPTION:

The new McWane Ductile brand proudly donated the 6” Class 52 TYTON® JOINT pipe for 
the CA/NV AWWA section Operator Symposium Tapping Contest. The section hosted a 2 
day symposium in Ontario, California in lieu of their annual spring conference, since they 
will be co-hosting the AWWA ACE trade show in Anaheim, California in June of 2015.

A special thank you goes to the Competitions committee for the great set up and 
display of the new McWane Ductile logo, and also for recognizing us throughout the 
day for our donation.

There were teams from Northern and Southern California competing, with 10 teams in 
all tapping. Competitors represented cities such as: Santa Ana, Yorba Linda, Laguna 
Beach, Huntington Beach, Brentwood, Long Beach, Los Angeles, and Marin.

The 3 top finishers will now move on and compete at ACE 2015.  
McWane Ductile is proud to sponsor the Pipe Tapping competition at ACE15.

Nor Cal Tappers Brentwood, CA  1:22.57
LA Tappers LA DWP, CA   1:30.13
So Cal Tappers Yorba Linda, CA   1:31.88

TAPPING CONTEST 1 Conference:  
CA/NV Operator 
Symposium 2015

Location:  
Ontario, California

When:  
March 17-18, 2015

Details:  
See description below 
to the left

McWane 
Representatives:  
Carolyn Lopez and 
David Bridge

4



TIME

TAP 1 TAP 2

Raleigh Tapping 101 1.42.90 1.39.79

Mount Pleasant Waterworks Cardiac Kids 1.33.47 1.37.38

Greenwood CPW Zapper Tappers 1.33.81 1.31.50

Spartanburg Water 1.45.56 1.33.72

Raleigh’s Pretty Tough Tappers No Tap 5.10.63

RUN 1 RUN 2

Ed Navarrete 41.97 39.07

Sam Aultman 43.09 58.94

Danny Polatty 1.13.10 45.56

Max Velazquez 52.22 39.93

2015 TAPPING COMPETITION

METER MADNESS

Conference:  
South Carolina  
Environmental Conference

Location:  
Myrtle Beach, South Carolina

When:  
March 15-17, 2015

Details:  
McWane Ductile donated some 
Class 52 pipe for the contest

McWane Representatives:  
Eddie Lowe and Roy Mundy

TAPPING  
CONTEST 2
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Try the latest McWane Pocket 
Engineer. We have taken our 
innovative application to  
the next level.

Built on the back of more than 90 years of industry experience, the 
McWane Pocket EngineerTM, the first of its kind in the industry, solves 
your complex calculations in seconds. Whether it’s tonnage, radius, 
volume or flow, you get the numbers you need quickly and accurately. 

Download the McWane Pocket EngineerTM and put it to work  
on your next project.

Go to the App Store or Google Play to download the  
FREE app today, or access it online at pe.mcwane.com.

Come see us at AWWA ACE15 booth number 1623.

The one tool you never 
want to be without.

Version 2.0

Peruse the entire family of 
McWane waterworks companies

Access product information, 
submittal data, installation 
guides and more

Calculate volume, tonnage, thrust 
restraint, energy savings and more

Search and view sales  
support listings

Submit photos and information 
for field support

Watch informational videos

Review frequently asked product 
and installation questions

Receive ongoing feature and  
calculator updates



The Chateau Heights development, located 
in New Brunswick, is in the process of 
supplying safe and clean drinking water 
to its residents through a 12-inch Class 52 
trunk line spanning over 3.5 kilometers. This 
project will make them part of the City of 
Fredericton, which will allow the residents 
to connect to the new water and sewer 
services. Such a step will resolve a water 
issue that has existed in the area for quite 
a few years. This extension of water and 
sewer services in this area will reflect 
positively on the opening up of the City’s 
Northwest development zone. The resulting 
servicing options will be a welcomed 
addition to the community because such 
options were nonexistent in previous years.

Howie R. Bird & Sons, which is located in 
Fredericton, is the supplying distributor 
for this job. Canada Pipe has had a strong 
working relationship with them for quite 
some time. The contractor for this project 
is Philson Ltd., which is also located in the 
Fredericton area. Philson Ltd. has worked 
closely with the City of Fredericton and 
with Howie R. Bird & Sons in the past. 

Overall, this extensive water and sewer 
project has been a very good experience 
for those involved, due largely to the 
familiarity of the relationships.

The success of this job is promising news 
for McWane Ductile. We at Canada Pipe 
and McWane Ductile would like to thank 
the City of Fredericton for its business, and 
for being a strong Ductile Iron supporter.

CANADA

McWANE DUCTILE 
PROJECT PROFILES

Sales Representative: Steve Philpott

Project Location: Fredericton, New Brunswick

Project Owner/Utility: City of Fredericton

Project Engineer: EXP Services Inc. 

Project Contractor: Philson Ltd. 

Project Distributor: Howie R. Bird & Sons

Types of DIP used on the project: 

Diameter Joint Class Footage

12” Tyton® 52 11,500
6” Tyton® 52 148
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This project is located on Hospital Road in Medfield, Massa-
chusetts, and is designed by Environmental Design Partners of 
Quincy, Massachusetts. Functionally, it is a water main project 
that allows redundancy in the system by creating a loop of the 
system from the source. Ultimately, it then connects to a pro-
posed 1.6 MG Storage Tank. As a result, water service will be 
provided to an area of potential expansion that is not currently 
serviced by the city.

The contractor on the project is Oliveira Construction in 
Somerset, Massachusetts. Initially, they experienced some 
difficult digging conditions. For example, they encountered 
a 6-inch cast iron main that was installed in ledge rock. 
Further complicating the situation is the fact that the ledge 

was removed only enough to accept 6-inch diameter pipe. 
Therefore, additional rock removal was required in order 
to accept the 12-inch main. While these types of surprises 
are not uncommon in the installation of Ductile Iron Pipe, 
they are also not a problem for those who are prepared. 
Consequently, the folks at Oliveira Construction did not miss 
a beat. During a recent visit with Michael Oliveira, his crew 
commented that the pipe installation was going well, with no 
issues or concerns.

This is an example of the type of project for which we 
are grateful for the use of McWane Ductile Iron Pipe. 
Therefore, we would like to thank all of the folks involved 
for their business.

Sales Representative: Jeff Houser

Project Location:  
Hospital Road in Medfield, Massachusetts

Project Owner/Utility: City of Medfield

Project Engineer: Environmental Partners in  
Quincy, Massachusetts

Project Contractor: Oliveira Construction in  
Somerset, Massachusetts

Project Distributor: Vellano Brothers in  
West Bridgewater, Massachusetts

Types of DIP used on the project:

Diameter Joint Class Footage

16” Tyton® 52 1320

12” Tyton® 52 7850

8” Tyton® 52 190

6” Tyton® 52 290

EAST
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Winchester Municipal Utilities in Winchester, Kentucky 
needs to make large scale water system improvements 
to their aging system. Specifically, they need to add more 
capacity in order to attract industry. In addition, they have 
future plans to build a much larger water treatment plant. 
On October 9, 2014 they bid contracts 76 & 77 Raw and 
Finished Water Transmission Main Improvements. These 
jobs consisted of 49,825 feet of 24-inch pressure class 
250 Ductile Iron Pipe, as well as pump and structural 
improvements to their Kentucky River Pump Station.

WMU is a member of DIPRA’s Century Club, having 
documented Ductile Iron Pipe service life of over 100 years. 
Consequently, their preference was for the pipe material 
to be Ductile Iron. Both Jon Melloan and Roy Mundy (from 
our Marketing & Specifications team) had a meeting with 
Bell Engineers in the early planning stages of this project. 
Allen Cox from DIPRA also made a presentation about 
pipe materials to Winchester Municipal Utilities and to 
Bell Engineers. The resulting opinion was that this project 
would be Ductile Iron Pipe only.

G&W Construction of Morehead, Kentucky was awarded 
the project. They subsequently purchased the Ductile 
Iron Pipe from Consolidated Pipe & Supply in Somerset, 
Kentucky. G&W Construction has loads of pipeline 
experience of this type. In addition, they have a reputation 
for doing quality work in a timely manner. In fact, this job 
is currently well ahead of schedule. G&W has been in 
business since 1992, but the family construction business 
has existed since the late 1950s under a different name.

Darrell Alderman, President of G&W Construction, 
prefers using Ductile Iron Pipe. He was kind enough 
to express his preference in saying, “McWane Ductile 
has always been a great product. We have installed 
hundreds of miles of it in Eastern Kentucky over the 
years. It has always been price competitive and the 
sales representation has been excellent.”

That is the type of endorsement that is truly earned, and we 
appreciate the opportunity to have done so over the years.

Sales Representative: Jon Melloan

Project Location: Winchester, Kentucky

Project Owner/Utility: Winchester Municipal Utilities

Project Engineer: Bell Engineers in Lexington, Kentucky

Project Contractor: G&W Construction in  
Morehead, Kentucky

Project Distributor: Consolidated Pipe and Supply  
in Somerset, Kentucky

Types of DIP used on the project:

Diameter Joint Class Footage

24” Tyton®     250 49,825

MIDWEST
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Sales Representative: Gary Gula

Project Location: Miami, Florida

Project Owner/Utility: Wynne Building Corporation  
(“Donation” project to Miami Dade Water & Sewer)

Project Engineer: Develotec Inc. in Miami, Florida

Project Contractor: Persant Construction Company in Miami, Florida

Types of DIP used on the project: 

Diameter Joint Class Footage

8” Tyton® 350 4800

SOUTH

Persant Construction Company has again teamed up with 
McWane Ductile as their supplier for ductile iron water and 
sewer piping. Currently they are finishing up another private 
development in the Miami, Florida area. The Green Turtle Club 
project involves approximately 4800 feet of 8-inch ductile iron 
pipe. The area is scheduled to eventually become a rental 
apartment development.

We at McWane Ductile would like to congratulate Persant 
Construction on celebrating their 40th year in business in 2014. 
This family owned and operated company is currently being 
led by Jorge Pernas & Eric Santa-Cruz. These two gentlemen 
are part of the second generation of the Pernas and Santa-
Cruz families that founded the company. Over the course of 40 
years, they have regularly teamed up with McWane Ductile, 
along with our local distributors, for their water and sewer 
products. Typically, Persant Construction has focused primarily 
on private housing developments, office and warehouse space 
developments, and also private residences. These types of 
private projects are locally referred to as “Donation Projects.” 
These donation projects are essentially any private development 
within the Miami-Dade Water & Sewer Department jurisdiction 
that eventually will be turned over to the Miami-Dade Water & 
Sewer Department. Mr. Santa-Cruz has been very pleased with 
McWane Ductile, and noted that with this project and others it is 
“ALWAYS a pleasure working with the folks at McWane.”
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Sales Representative: Alex Shelton

Project Location: Craigsville, Virginia 

Project Owner/Utility: Commonwealth of Virginia  
Department of Corrections / Town of Craigsville 

Project Engineer: Arcadis U.S. 

Project Contractor: F.L. Showalter, Inc.

Types of DIP used on the project:

Diameter Joint Class Footage

3” Tyton® 52 36
4” Tyton® 52 540
6” Tyton® 52 612
8” Tyton® 52 1962

12” Tyton® 52 486
12” Tyton® 52 504
16” Tyton® 52 216

TREATMENT PLANT

The Augusta Correctional Center Wastewater Treatment Plant 
project has been in the planning stages for over a decade. 
Upon completion, it will provide a new wastewater treatment 
facility in the Town of Craigsville in order to serve the citizens 
and businesses of Craigsville and the Virginia Department of 
Correction’s Augusta Correctional Center. Historically, Craigsville 
treated its own wastewater, along with that of the Augusta 
Correctional Center, since 1986. This was through the use of an 
antiquated pump station and treatment facility, which consisted 
of basic screening, primary treatment tanks (Imhoof type), two 
aerated sludge lagoons, and the effluent holding pond. The 
effluent was disposed of by slow-rate land application.

F.L. Showalter was awarded this wastewater treatment plant pre-
qualification project in August of 2013. The project is generally 
described as a new 0.435 MGD Sequencing Batch Reactor Plant. 
One of the many upgrades that this job will provide is the addition 
of a new Pump Station and Building for the Town of Craigsville, 
and they will own and operate the pump station.

An initial step in this project involves moving the contents of 
sludge lagoon #2 into lagoon #1 and filling the area with borrow 
material to construct the new wastewater plant. Once the new 
plant and town pump station are operating, the removal and 
disposal of 500 dry tons of wastewater sludge from the existing 
treatment lagoon #1 can be completed, allowing for its closure.

Next, a new 1,000,000 gallon precast concrete tank for the 
SBR process equipment will be installed. In addition, a number 
of new buildings will be put into service. One example is a 
Control Building, which houses the lab, solids handling, office, 
breakroom, restroom, workshop, and electrical room. A couple 
of other new structures include a Chemical Feed Building and a 
Filter Building, with cloth and membrane filtration equipment and 
UV disinfection. The project will also result in a new headworks 
facility, featuring an auger screen and grit removal system. 
Additional new features include: a post aeration structure, a 
Parshall flume structure, a plant drain, and non-potable water 
pump stations.

We at McWane Ductile are pleased to be involved in this project, 
and we would like to thank each participant for giving us the 
opportunity to do so. Here is some information on each of them:

-VA-DOC/Augusta Correctional Center: A close custody male institution; 
Security Level 3; single, multiple, and life sentences; must have served 20 
consecutive years on sentence; if parole eligible, must have reached PED, 
no disruptive behavior for at least past 24 months prior to consideration for 
a transfer to any less-secure facility; numerical sentences must have less 
than 40 years to release or have served 20 consecutive years; Opened in 
1986; Average Daily Population of 1,200.

-Town of Craigsville: Located in Augusta County, Virginia; the population 
was 923 at the 2010 census. The town size is approximately 2 square miles. 
The area was first settled by farmers in 1721. The Central Virginia Railroad 
purchased a right-of-way from James Craig in 1853, thus establishing 
Craigsville as a town and railroad stop.

-Arcadis U.S., Inc. (previously R. Stuart Royer; Consulting Engineer): The 
Richmond, Virginia-area firm, R.Stuart Royer, founded in 1928, has merged 
in recent years with Malcolm-Pirnie in 2008 and with Arcadis thereafter. 
They provide consultancy, design, engineering, and management services 
in the fields of infrastructure, water, environment and buildings.

-F.L. Showalter, Inc.: Incorporated in 1934, but founded in 1921 (just after 
World War I), by Fred L. Showalter, Sr. Fast forward to 2015 and Fred’s 
granddaughter, and wife of the company’s president, is the third generation 
family owner, proceeding her father, Eugene “Sonny” Showalter. Along 
with underground utility work, FLS has been constructing treatment plants 
since the 1950s. We are known throughout Virginia as a hardworking, 
fair and competent contractor, not just by our clients but also consulting 
engineers and our competitors.
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Located in the beautiful Palm Springs area of 
Southern California, amid mountains, palm trees, 
and wind mills, another phase has begun for Desert 
Princess Homes, LLC in Cathedral City, California. 
This project is located just 90 miles from Los Angeles.

This is one of several projects that James A. Shirley 
Construction is tackling in the low desert area with 
their distribution partners HD Supply. We at McWane 
Ductile are grateful to be the supplier of Ductile Iron 
Pipe for these jobs.

Sales Representative: Carolyn Lopez

Project Location: Cathedral City, California 

Project Owner/Utility: Desert Princess Homes, LLC / CVWD 

Project Contractor: James A. Shirley Construction

Project Distributor: HD Supply in Indio, California

Types of DIP used on the project:

Diameter Joint Class Footage

8” Tyton® 350 2600

WEST
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Dear Ditch Doctor,

My buddy Bolton and I were having 
breakfast when he told me that I 
had wasted time the day before 
removing ice from bells before I 
install my gaskets. Bolton said the 
slick surface will allow the gaskets 
to slide into place better and that 
the ice will eventually melt. Was I 
wasting time removing the ice?

Signed, 
Confused in Caribou, ME

 
 
Dear Charles,

Good call my friend! Bells must be 
clean prior to installing gaskets. 
AWWA C600 paragraph 4.3.3.2 
does not refer to ice in particular, 
but does mention ALL debris. This 
does include ice. In fact, the ice will 
actually reduce the ID of the bell. 
Problem #2 will arise if the gasket 
is displaced during installation, 
causing a leak. Also, if problem #1 or 
#2 doesn’t bite you, Problem #3 likely 
will, which is that most ice contains 
dirt or debris frozen within it. So, if 
by luck the gasket does not displace 
due to a crowded bell condition, as 
soon as the ice melts (and trust me it 
will), the joint is now faulty due to dirt 
underneath the gasket. Ice may be 
good in your drinks, but it never helps 
in a pipe joint!

It makes me feel good that you are 
paying attention to detail and eating 
a good breakfast as well. You know 
they say it is the most important meal 
of the day.

Stay warm, my friend!

Sincerely, 
The Ditch Doctor

Dear Ditch Doctor,

This CRAZY Inspector on my 
current pipeline project is insisting 
that I lubricate the gaskets in my 
mechanical joint fitting assemblies! 
There is no way that I’m doing 
that! They’ll just slide apart if I get 
the gaskets all slippery with pipe 
lube, right? I mean, who does that? 
Please help me out here. This guy 
has asked for a lot of weird stuff 
in the past, but this one takes the 
cake! I need your support on this.

Signed, 
Worn Out in Walla Walla, WA

 
 
Dear Wally,

Can I call you Wally for short? I am 
glad to offer my support, even if I 
don’t agree with you on this one :)
First, I would like to suggest that 
a different “C” word be used 
towards at least this Inspector. 
Contrary to your characterization 
of him as “crazy”, I would prefer 
you call him what he is…which is 
CORRECT! A fundamental truth in 
all rubber-gasketed ductile iron 
pipe joints is that FRICTION IS THE 
ENEMY. This is especially true in 
the mechanical joints used in pipe, 
fittings, and valve connections. In 
fact, the more AWWA-approved 
pipe lubricant you use, the better. 
Put enough on there to deep-
fry those bubbas! Any extra will 
squeeze out, without a problem. 
Also, the lube is water-soluble, 
so it will safely disappear into the 
water when you fill and flush the 
line. If you put mechanical joints 
together with a dry (non-lubricated) 
rubber gasket, half of what you 
feel through the wrench is friction 

being built-up, as opposed to the 
torque that you want to feel. The 
problem is that, friction releases 
(goes away overnight), when the 
next morning rolls around, you’ve 
got an argument between two guys 
like, “Why didn’t you tighten this 
yesterday?” Another complicating 
factor is that if you don’t happen 
to notice that the “nuts and bolts” 
have loosened, you will certainly 
notice when the joints leaks after 
filling and pressurizing the line. 
This is the chief misconception 
about ductile iron assembly, that 
lubricant makes the joint loose and 
slippery, when in fact, it’s exactly 
the opposite. Lubricating all sides 
of the gasket before assembly 
makes the joint tighter and keeps 
the joint water-tight for its entire 
design life (more than 100 years, on 
average). Not bad, huh? In addition, 
remember that you only want to 
use lubricant that is consistent with 
AWWA standards and that carries 
the NSF-61 designation as safe for 
contact with potable water. Crisco, 
Vaseline petroleum jelly, PAM 
cooking spray, shotgun grease, or 
numerous other things that might 
be “slippery” do not qualify them as 
pipe gasket lubricant. Don’t worry, 
I won’t ever tell this Inspector 
what you first thought of him or 
her. It will remain our little secret, 
and your reflective lesson that 
sometimes CRAZY is just….RIGHT!

All the Best Wally, 
The Ditch Doctor
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Birmingham, AL-- April 16, 2015 -- The Ductile Iron Pipe Research 
Association (DIPRA) is proud to announce the appointment of 
Andrew J. Pihaly, P.E., as Regional Engineer for the Western States.

Pihaly’s years of experience in business management and service 
in the water and wastewater industry will be an important asset 
for the engineers, utilities and others who depend on DIPRA, 
which has been providing expert guidance and engineering 
knowledge for a century. 

"For 100 years and counting, DIPRA and its member companies 
have been committed to providing clean, safe water for millions of 
Americans. As the country prepares to spend close to $1 trillion in 
upgrading its water infrastructure, we must have the right people 
on the job to provide the expert assistance and guidance DIPRA 
has always been known for – and Andrew certainly meets that 
criteria,” said Jon Runge, President of DIPRA. “Because DIPRA’s 
Regional Engineer Program is the leading source of information in 
the sustainable water and wastewater industry, Andrew’s addition 
will only strengthen our ability to serve engineers and utilities.” 

After graduating with a Bachelor of Science in Civil Engineering 
degree from the University of Illinois, Pihaly joined Clark Dietz, Inc. 
as a design engineer, working closely with government leaders 
and residents to build major roadway construction projects in 
the Chicago metro area. Pihaly became a Project Engineer at 
Alfred Benesch & Company, where he managed a diverse team of 
engineers through resurfacing and rehabilitating major interstates 
and bridge projects. While working full time, he earned a Masters 
of Business Administration degree from the Kellogg School of 
Management at Northwestern University.  

"From the beginning of my career in Illinois, I’ve learned a lot 
about various pipe materials and best practices in the water and 
wastewater industry – and clearly Ductile Iron Pipe is in a league of 
its own,” said Pihaly. “I am delighted to join DIPRA and assist this 
incredible team in carrying out its mission of providing accurate and 
essential information about Ductile Iron Pipe to engineers, utilities, 
and the public." 

Pihaly is also a Licensed Professional Engineer, a Leadership in 
Energy and Environmental Design (LEED) Accredited Professional, 
and a Certified Associate Value Specialist through SAVE 
International. His position as Western States Regional Engineer will 
bring renewed awareness to the strength and durability of Ductile 
Iron Pipe within this region, particularly during this time of extensive 
infrastructure development. 

About DIPRA: From its inception nearly 100 years ago, the Ductile 
Iron Pipe Research Association (DIPRA) has provided accurate, 
reliable and essential engineering information about cast iron—
and now ductile iron—pipe to a wide variety of utilities and 
consulting engineers.

Founded in 1915, initially the organization’s role was to promote 
the superior qualities of iron pipe through advertising programs, 
but it evolved into a technically based, research-oriented 
organization providing a variety of technical brochures and 
publications, representation on standards-making committees, 
technical research on a variety of applications-based topics such 
as corrosion control and design of ductile iron pipe, and personal 
technical service through our regional engineer program.

While DIPRA member companies have different names and 
locations, they share a common commitment to produce and deliver 
the finest quality water and wastewater pipe material in the world, 
ductile iron pipe, at the greatest possible value to its purchasers. 

Contact: 
Mavis Baah 
Washington Media Group for DIPRA 
mbaah@washingtonmedia.com 
(703) 625-3379

Canada Pipe is pleased to 
announce that Mr. Craig Reddin 
has joined our sales team as 
Regional Sales Representative for 
Western Canada. We are excited to 
welcome him in his new role.

Craig brings with him four years 
as a consulting engineer as 
well as project management 
and business development in 
the energy services sector 
in the United Kingdom and in 
Ireland. Craig has a bachelor’s 

Degree in Civil, Structural and 
Environmental Engineering as 
well as a Master’s Degree in 
Energy Systems Engineering.

Please join me in welcoming Craig 
to our team, and I am sure I can 
count on all of you to offer Craig 
your full support and assistance 
as he begins his new career with 
Canada Pipe.

Greg Eisnor

 PERSONNEL ANNOUNCEMENT

Andrew Pihaly Joins 
DIPRA as New Western 
States Regional Engineer
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EAST SALES TEAM

GENERAL SALES
Craig Spitzer, General Sales Manager
Office: 908-878-0822
craig.spitzer@mcwaneductile.com

Fran Tone, Inside Sales Manager 
Office: 908-878-0823 
fran.tone@mcwaneductile.com

Gary Kurtz, Assistant Sales Manager
Office: 908-878-0821
gary.kurtz@mcwaneductile.com

CONNECTICUT & MASSACHUSETTS
Jeff Houser, District Manager New England
Office: 518-275-1780
jeff.houser@mcwaneductile.com

VERMONT, NEW HAMPSHIRE, 
MAINE & RHODE ISLAND
Jim Guilbault, Sales Representative
Office: 802-578-7057
jim.guilbault@mcwaneductile.com

NEW YORK
Mike Palermo, District Manager New York
Office: 585-737-0456
mike.palermo@mcwaneductile.com

CENTRAL & EASTERN PENNSYLVANIA
Bob Hartzel, District Manager Mid Atlantic
Office: 717-571-5683
bob.hartzel@mcwaneductile.com

NEW JERSEY & DELAWARE
Chuck Sanguinito, Sales Representative
Office: 484-695-1939
chuck.sanguinito@mcwaneductile.com

MARYLAND & WESTERN 
PENNSYLVANIA
Larry Jones, Sales Representative
Office: 410-271-9833
larry.jones@mcwaneductile.com

NORTH CAROLINA
Dwayne Shelton, District Manager Piedmont
Office: 336-682-6187
dwayne.shelton@mcwaneductile.com

VIRGINIA
Todd Soady, Sales Representative
Office: 757-262-6174
todd.soady@mcwaneductile.com

CANADA SALES TEAM

GENERAL SALES
Greg Eisnor, General Sales Manager
Office: 902-444-7350
Cell: 902-449-2685
greg.eisnor@canadapipe.com

Crystal Leslie, Manager, Sales Office
Office: 905-547-3251
crystal.leslie@canadapipe.com

ATLANTIC
Greg Eisnor, Sales Manager
Office: 902-444-7350
Cell: 902-449-2685
greg.eisnor@canadapipe.com

Steve Philpott, Sales Representative
Office: 709-722-4814
Cell: 709-728-8760
steve.philpott@canadapipe.com

QUEBEC
Marc Giguere, Sales Manager
Office: 819-225-8300
Cell: 819-740-4242
marc.giguere@canadapipe.com

Michel Metivier, Sales Representative
Eastern Quebec
Office: 418-843-3566
Cell: 418-802-4594
michel.metivier@canadapipe.com

ONTARIO
Paul Stringer, Sales Manager
Office: 705-799-7667
Cell: 705-750-5686
paul.stringer@canadapipe.com

Ron Siddique, Sales Representative
Cell: 289-244-8714
ron.siddique@canadapipe.com

WESTERN CANADA
John Braun, Sales Manager
Office: 604-737-1279
Cell: 604-649-4265
john.braun@canadapipe.com

Colin Turner, Sales Representative
Office: 604-737-1279
Cell: 604-360-0960
colin.turner@canadapipe.com

Craig Reddin, Sales Representative
Office: 604-737-1279
craig.reddin@canadapipe.com

MIDWEST SALES TEAM

GENERAL SALES
Scott Frank, General Sales Manager
Office: 740-622-6651
Cell: 740-202-3094
scott.frank@mcwaneductile.com

Geoff Guss, Assistant Sales Manager
Office: 740-291-1053
Cell: 614-558-2908
geoff.guss@mcwaneductile.com

Dave Bursh, Inside Sales Manager
Office: 740-291-1064
dave.bursh@mcwaneductile.com

ILLINOIS
Dan Flaig, District Manager
Cell: 815-353-4607
dan.flaig@mcwaneductile.com

Bill Stich, Sales Representative
Cell: 630-779-1347
bill.stich@mcwaneductile.com

KENTUCKY, SOUTHERN INDIANA & 
SOUTHWESTERN OHIO
Jon Melloan, Sales Representative
Office: 502-859-2950
Cell: 502-472-6647
jon.melloan@mcwaneductile.com

SOUTHERN MICHIGAN, NORTHERN 
INDIANA & NORTHWESTERN OHIO
Kevin Christian, Sales Representative
Cell: 734-223-5632
kevin.christian@mcwaneductile.com

MISSOURI, IOWA, KANSAS, NEBRASKA 
& SOUTH DAKOTA
Robin Hazlett, Sales Representative
Office: 816-873-3411
Cell: 816-898-0516
robin.hazlett@mcwaneductile.com

NORTHEASTERN OHIO & NORTHERN 
WEST VIRGINIA
Kevin Ratcliffe, District Manager
Office: 740-291-1012
Cell: 740-202-0004
kevin.ratcliffe@mcwaneductile.com

CENTRAL & SOUTHEASTERN OHIO & 
SOUTHERN WEST VIRGINIA
Phil Ames, Sales Representative
Cell: 614-325-6865
phil.ames@mcwaneductile.com

WISCONSIN, MINNESOTA, NORTH 
DAKOTA & NORTHERN MICHIGAN
Chris Mirwald, Sales Representative
Cell: 920-227-8616
chris.mirwald@mcwaneductile.com

TREATMENT PLANT SALES

GENERAL TREATMENT PLANT SALES
Chris Hutras, Director Treatment Plant Products
Office: 740-622-6551
chris.hutras@mcwaneductile.com 

Cory Humphreys, Technical Services Manager
Office: 740-291-1046
cory.humphreys@mcwaneductile.com

NORTHERN OHIO, PENNSYLVANIA & 
MICHIGAN
David Smith, Treatment Plant Sales Manager
Cell: 724-316-4093
david.smith@mcwaneductile.com

SOUTHERN OHIO, WEST VIRGINIA, 
KENTUCKY, TENNESSEE & INDIANA
Darcie Keirns 
Treatment Plant Sales Representative
Cell: 740-607-9082
darcie.keirns@mcwaneductile.com

IOWA, MISSOURI, KANSAS, COLORADO, 
NEBRASKA, N. DAKOTA, S. DAKOTA & 
MINNESOTA
Dan Henrie, Treatment Plant Sales Manager
Cell: 630-604-7489
dan.henrie@mcwaneductile.com

DELAWARE, MARYLAND, VIRGINIA & 
WASHINGTON, D.C.
Alex Shelton, Treatment Plant Sales Representative
Cell: 740-572-2903
alex.shelton@mcwaneductile.com

SOUTH SALES TEAM

GENERAL SALES
Terry Lynch, General Sales Manager
Office: 615-305-0768
terry.lynch@mcwaneductile.com

Stuart Liddell, Assistant Sales Manager
Office: 352-208-5709
stuart.liddell@mcwaneductile.com

ALABAMA & FLORIDA  
(Panhandle only)
Jeremy Gwin, Sales Representative
Office: 205-541-4090
jeremy.gwin@mcwaneductile.com

ARKANSAS, OKLAHOMA &  
NORTH TEXAS
Steve Waryas, Sales Representative
Office: 918-938-2379
steven.waryas@mcwaneductile.com

FLORIDA (Except Panhandle)
Gary Gula, Sales Representative
Office: 239-989-6298
gary.gula@mcwaneductile.com

MISSISSIPPI, LOUISIANA & TENNESSEE 
(Memphis only)
Doug Clark, Sales Representative
Office: 662-341-0205
doug.clark@mcwaneductile.com

SOUTH CAROLINA &  
EASTERN GEORGIA
Eddie Lowe, Sales Representative
Office: 478-258-5458
eddie.lowe@mcwaneductile.com

TENNESSEE (Except Memphis)
Dusty Henderson, Sales Representative
Office: 615-418-0741
dustin.henderson@mcwaneductile.com

TEXAS (Except El Paso)
Scott Rhorick, Sales Representative
Office: 254-317-8455
scott.rhorick@mcwaneductile.com

WESTERN GEORGIA
Brian Richard, Sales Representative
Office: 803-600-3323
brian.richard@mcwaneductile.com

WEST SALES TEAM

GENERAL SALES
Nick Koncar, General Sales Manager
Office: 801-623-4256
Cell: 801-864-5544
nick.koncar@mcwaneductile.com 

Kim Christensen, Inside Sales Manager 
Office: 801-623-4254 
kim.christensen@mcwaneductile.com 

ARIZONA, NEW MEXICO, SOUTHERN 
NEVADA & TEXAS 
(El Paso only)
Wes Cassiere, Regional Sales Manager —  Southwest
Cell: 480-280-5424
wes.cassiere@mcwaneductile.com

COLORADO, WYOMING 
& MONTANA
Nick Koncar, General Sales Manager
Office: 801-623-4256
Cell: 801-864-5544
nick.koncar@mcwaneductile.com

NORTHERN CALIFORNIA &  
NORTHERN NEVADA
Paul Diamond, Sales Representative
Cell: 916-826-2872
paul.diamond@mcwaneductile.com

OREGON
Carrie Stephens, Sales Representative
Cell: 503-577-4177
carrie.stephens@mcwaneductile.com

SOUTHERN CALIFORNIA
Carolyn Lopez, District Manager
Office: 951-371-1440
Cell: 951-310-6444
carolyn.lopez@mcwaneductile.com

David Bridge, Sales Representative
Cell: 951-520-6416
david.bridge@mcwaneductile.com

UTAH & SOUTHERN IDAHO
Richard Brimhall, Sales Representative
Office: 801-623-4255
Cell: 801-735-1283
richard.brimhall@mcwaneductile.com

WASHINGTON, HAWAII, ALASKA & 
NORTHERN IDAHO
Jason Harrison, Regional Sales Manager — Northwest
Cell: 425-681-1394
jason.harrison@mcwaneductile.com

Jason Barnes, Sales Representative
Cell: 206-714-8213
jason.barnes@mcwaneductile.com

McWANE DUCTILE MASD

Mark Niewodowski, National Manager,  
Marketing and Specifications Dept.
1201 Vanderbilt Road, Birmingham, AL 35234 
Office: 205-241-4361
mark.niewodowski@mcwaneductile.com 

Jerry Regula, National Product Engineer
2266 South Sixth Street, Coshocton, OH 43812 
Office: 740-291-1068
jerry.regula@mcwaneductile.com
 
Ken Rickvalsky, National Product Engineer
183 Sitgreaves Street, Phillipsburg, NJ 08865 
Office: 609-290-7701
ken.rickvalsky@mcwaneductile.com

Roy Mundy, Regional Sales Engineer —  
Eastern Region
3672 Winding Wood Lane, Lexington, KY 40515 
Cell: 859-361-8585
Fax: 859-273-4799
roy.mundy@mcwaneductile.com
 
John Johnson, Regional Sales Engineer —  
Western Region
39926 Chalon Court, Temecula, CA 92591 
Cell: 951-813-9589
john.johnson@mcwaneductile.com

Barnes Ray, Marketing
1201 Vanderbilt Road, Birmingham, AL 35234 
Office: 205-241-4309
barnes.ray@mcwaneductile.com

SALES REPRESENTATIVES

MIKE DODGE, VP SALES & MARKETING NOTE: New email addresses
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MCWANE DUCTILE
1201 Vanderbilt Road
Birmingham, AL 35234

[FIRST NAME] [LAST NAME] 

[ADDRESS1]

[ADDRESS2]

[CITY], [STATE] [ZIP]

Total Tr Flex

NOW FROM McWANE

S T R E N G T H .  S T A B I L I T Y .  S O L U T I O N S .

F o r  m o r e  i n f o r m a t i o n ,  c h e c k  o u t  w w w . m c w a n e . c o m .

McWane’s complete pipe system 

With unparalleled  
strength and flexibility, 
the TR Flex® system is 
the perfect choice for 
utilities, engineers  
and contractors.

The TR Flex® system features:

Boltless restraint • Easy installation • Single source 
manufacturing for pipe and fittings • Industry-wide 
standardization and compatibility

TR FLEX® is a registered 
trademark of US Pipe & 
Foundry Co.

®

16


